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Comment 


Party  politics 


By  the  time  this  issue  of  C&D  reaches  subscribers, 
Pharmaceutical  Services  Negotiating  Committee 
representatives  should  have  already  met  Mr  David 
Ennals,  Secretary  of  State  for  Social  Services,  on  the 
question  of  the  proposed  £11m  cut  in  chemist 
contractors'  NHS  remuneration.  The  principal  issue  at 
that  meeting  will  be  the  profit  margin  and,  of  course, 
how  its  application  to  a  reduced  theoretical  dispensary 
stockholding  is  likely  to  affect  further  the  viability  of 
pharmacies. 

The  outcome  of  the  meeting  we  must  await,  but  the 
political  pressure  on  the  Government  to  reconsider 
pharmacy's  case  is  steadily  mounting.  On  Wednesday, 
the  Opposition  spokesman  issued  a  statement  of 
support  (see  p880)  and  that,  it  is  believed,  is  unprece- 
dented for  pharmacy.  But,  thankfully,  the  issue  has  so 
far  remained  non-party  in  terms  of  politics,  with  the 
messages  of  support  coming  from  all  the  main  sides. 
General  practice  pharmacy  must  certainly  not  allow 
itself  to  become  the  political  football  that  has  been  the 
fate  of  the  pharmaceutical  industry.  Unfortunately  it  is 
only  too  easy  for  it  to  become  such  a  football  because, 
aside  from  the  present  issue  of  the  £11m,  the  future 
depends  upon  which  political  options  are  taken  up  by 
the  party  in  power. 

The  Labour  Party's  evidence  to  the  Royal  Commission 
on  the  NHS  (p880)  clearly  shows  that  the  "health 
centre"  option  is  favoured  for  pharmacy,  with  the 
elimination  of  contractor  status.  But  once  again  we  find 
in  the  evidence  a  lack  of  understanding  of  the  breadth 
of  the  general  practice  pharmacist's  role. 

Selling  "expensive  cameras  and  toiletries"  (and  the 
concentration  of  services  where  the  prospect  of  such 
sales  is  greatest)  is  blamed  as  one  reason  for  a  failure 
in  primary  health  care.  Yet  surely  it  has  been  the  very 
fact  that  the  pharmacist  does  engage  in  trade  that  has 
hitherto  ensured  that  his  services  are  available  in  the 
community  where  they  are  both  needed  and  used.  It  is 
the  concentration  of  doctors  into  health  centres  and 
group  practices  that  has  created  many  of  the  closure 
problems,  while  at  the  same  time  increasing  the  need 
for  the  community  pharmacy.  Until  that  is  recognised, 
we  shall  not  get  far  in  persuading  governments  of  any 
political  colour  that  if  this  "duck"  is  becoming  lame,  it 
is  a  prime  candidate  for  restorative  therapy. 

To  pharmacists,  and  to  the  many  members  of  the 
public  who  use  their  services,  the  need  for  the 
community  pharmacy  is  self-evident.  It  seems  impossible 
that  politicians  should  not  equally  find  it  so — but  the 
same  might  have  been  said  in  regard  to  the  handling  of 
medicines.  However,  Mr  Roland  Moyle,  Minister  for 
Health,  told  the  Pharmaceutical  Society's  Council 
recently  that  the  Society's  campaign  on  analgesics  had 
"focused  my  mind  on  this  problem  of  treating 
medicines  with  respect  and  I  was  converted". 

Such  a  "conversion"  ought  not  to  have  been  needed. 
But  it  was,  and  that  fact  provides  further  evidence  in 
support  of  what  C&D  said  last  week — retail  pharmacy's 
problems  will  never  be  solved  solely  on  the  basis  of 
facts  and  figures;  the  profession  must  also  demonstrate 
its  ability  to  "sell"  itself  to  public  and  politicians. 
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Opposition  supports 
pharmacy  over  'cuts' 


Support  for  chemist  contractors  in  their 
fight  against  the  proposed  £llm  cut  in 
remuneration  has  come  this  week  from  the 
Conservative  Opposition.  A  statement 
issued  on  Wednesday  by  Mr  Patrick 
Jenkin,  Opposition  spokesman  on  health 
matters,  said :  "Pharmacies  are  closing  at 
a  rate  of  one  per  working  day.  Having 
today  met  representatives  of  the  Pharma- 
ceutical Services  Negotiating  Committee 
and  the  Pharmaceutical  Society  of  Great 
Britain,  I  am  impressed  by  the  case  they 
make  against  the  new  attack  on  chemists' 
profits. 

"It  seems  bizarre  for  the  Government 
to  be  squeezing  their  already  slender  net 
profit  margins  still  further.  The  system 
seems  to  penalise  efficiency  in  that  the 
more  efficient  the  profession  is,  the  more 
the  Department  of  Health  claws  back. 
This  time  the  claw-back  is  retrospective  in 
a  novel  and  changing  way  and  can  only 
accelerate  the  rate  of  closures. 

"The  Opposition  will  be  seeking  oppor- 
tunities to  raise  the  matter  on  the  floor  of 
the  House  of  Commons.  I  have  already 
written  to  Mr  Ennals  expressing  my 
anxiety  about  what  his  Department  is  up 
to",  Mr  Jenkin  added. 

Miss  Maureen  Tomison,  the  Society's 
head  of  publicity,  said  of  the  statement 
that  it  was  a  "tremendous  boost".  Support 
for  pharmacy's  case  had  come  from  all 
sides  of  the  House  and  none  of  the  replies 
to  the  letters  written  to  MPs  in  all  the 
major  parties  had  indicated  opposition  to 
what  the  profession  was  fighting  for. 

Incentives  suggested  for 
health  centre  practice 

Pharmacists  should  be  given  incentives  to 
work  in  health  centres  in  unpopular  areas, 
says  the  Labour  Party  in  its  evidence  to 
the  Royal  Commission  on  the  National 
Health  Service. 

Explaining  that  primary  care  is  the 
weakest  link  in  the  health  service,  the 
evidence  gives  reasons  for  the  limited 
development  of  comprehensive  primary 
care  teams  working  from  health  centres. 
One  reason  is  the  limited  financial  pro- 
vision made.  Another  is  the  independent 
contractor  status  of  general  practitioners, 
dentists,  pharmacists  and  opticians,  and  the 
disincentives  to  securing  primary  care 
team  work  that  result  from  the  present 
contract. 

"For  the  contractor,  NHS  work  is  his 
bread  and  butter  but  private  work  brings 
in  the  jam",  says  the  Labour  Party.  "Hence 
the  concentration  of  GPs,  dentists,  pharma- 
cists and  opticians  where  the  prospects  of 
lucrative  private  work  are  greatest:  — 
whether  it  is  the  GP  on  the  insurance 
company  circuit,  the  pharmacist  selling 
expensive    cameras    and    toiletries,  the 


optician  pushing  fashionable  eye  wear.  .  .  . 
The  combination  of  professions  with  trades 
and  of  NHS  work  with  private  work 
ensures  the  continued  maldistribution  of 
health  personnel  unless  strong  economic 
and  other  incentives  are  created  to 
counteract  these  forces,  or  work  is  con- 
fined exclusively  to  the  NHS  with  higher 
rewards  for  accepting  wider  responsi- 
bilities". 

"We  would  like  to  see  dentists,  pharma- 
cists and  opticians  who  are  fully  com- 
mitted to  the  NHS  working  at  health 
centres  with  basic  salaries  which  com- 
pensate for  alternatives  foregone  and, 
when  appropriate,  with  suitable  bonuses 
for  extra  work  and  extra  responsibilities 
(such  as  advisory  work  in  the  case  of 
pharmacists).  Remuneration,  accommoda- 
tion, conditions  of  work  and  facilities  for 


work  should  be  used  in  combination  to 
attract  staff  to  work  in  health  centres  in 
unpopular  areas.  Work  in  priority  areas 
must  be  professionally  and  personally  re- 
warding". 

"Pharmacists  have  an  important  role  to 
play  in  primary  care  teams",  acknowledges 
the  report.  Doctors  need  help  in  evaluat- 
ing new  drugs,  particularly  claims  made 
in  advertisements  and  by  company  repre- 
sentatives, the  Labour  Party  believes. 

"Just  as  hospital  pharmacists  are  in- 
creasingly playing  an  important  profes- 
sional role  in  advising  hospital  doctors 
on  alternative  pharmaceutical  products,  so 
there  is  a  need  for  a  parallel  advisory 
service  to  general  practitioners  working  in 
primary  care.  Moreover  it  is  obviously 
convenient  for  patients  to  be  able  to 
obtain  the  pharmaceuticals  which  are  pre- 
scribed in  the  same  building  as  they  were 
prescribed.  We  recognise  that  establishing 
pharmacies  in  health  centres  will  adversely 
affect  the  business  of  pharmacists  working 
in  local  shops.  Local  pharmacists  should 
be  given  prior  rights  to  take  the  new  jobs 
as  they  are  created  in  health  centres.  We 
hope  that  pharmacists  will  welcome  the 
wider  professional  opportunities  of  mem- 
bership of  primary  care  teams". 

The  main  evidence  has  been  embargoed 
until  a  later  date  for  addition  of  a  section 
on  NHS  reorganisation. 


ASTMS  active— despite  contractors'  apathy 


The  ASTMS  general  practice  pharmacy 
section  will  be  increasing  its  activity  and 
participating  effectively  in  bringing  a 
united  campaign  against  the  £llm  cut  in 
contractors'  remuneration  to  a  successful 
conclusion.  That  was  stated  by  Mr  George 
Baxter,  the  section's  chairman  last  week 
at  a  meeting  in  London  at  which  Mr 
Stanley  Blum,  secretary,  said  that  if  the 
Pharmaceutical  Services  Negotiating  Com- 
mittee were  really  concerned  about  the 
interests  of  contractors  it  would  use  the 
"muscle"  of  ASTMS — but  it  seemed  re- 
luctant to  let  go  its  sole  right  to  negotiate. 

However,  the  two  officers  were  able  to 
put  their  views  to  an  audience  of  only 
three  contractors!  The  combined  factors 
of  short  notice,  insufficient  publicity,  the 
competing  attraction  of  the  royal  Jubilee 
fireworks  and  a  wet  night  were  blamed 
for  the  small  attendance.  Nevertheless, 
both  Mr  Baxter  and  Mr  Blum  made  their 
points  to  those  attending. 

Mr  Blum  said  it  was  ten  years  since  the 
reduction  in  on-cost  had  led  to  resolutions 
calling  on  contractors  to  resign  from  the 
NHS— but  they  had  not.  Since  then,  3,000 
pharmacies  had  closed  and  some  people 
were  now  talking  about  a  total  of  only 
4,000  pharmacies  when  the  closures  end. 
"This  will  undoubtedly  mean  nationalisa- 
tion without  compensation",  claimed  Mr 
Blum. 

The  £llm  cut,  he  suggested,  might  be  a 
bluff — part  of  the  horse-trading  when  the 
PSNC  met  the  Secretary  of  State  on  June 
16.  Contractors  might  get  it  back,  but 
they  would  not  get  more  and  further 
pharmacies  would  then  be  "pushed  over 
the  edge".  Does  the  Department  want 
pharmacies  to  survive  or  is  there  a  master 
plan  to  force  closures?  We  do  not  know, 
said  Mr  Blum. 


If  nothing  substantial  emerged  from  the 
meeting  with  Mr  Ennals,  would  contractors 
resort  to  sanctions  or  militancy?  They 
were  emotional  words,  and  there  were  calls 
for  contractors  to  ensure  that  the  public 
was  not  hurt.  No  one  liked  the  public  to 
be  hurt,  but  bankruptcy  would  do  more 
permanent  damage  to  the  public  than 
sanctions.  At  the  time  of  the  previous 
sanctions  threat,  there  had  been  a  question 
over  what  Boots  would  do,  but  ASTMS 
now  had  a  large  Boots  nucleus  and  he 
was  sure  those  members  would  support 
their  independent  colleagues.  ASTMS,  he 
claimed,  could  ensure  that  sanctions  were 
carried  out  effectively. 

On  the  type  of  sanctions,  Mr  Blum  sug- 
gested withdrawal  of  services  for  one  day 
per  week,  or  dispensing  NHS  prescriptions 
as  private,  with  the  Department  reimburs- 
ing (he  patient  on  a  receipt  issued  by  the 
pharmacist — this  would  cause  havoc  to 
the  Department  and  could  be  one  of  the 
most  effective  sanctions.  Both  Irish  and 
Australian  pharmacists  had  been  successful 
by  threatening  sanctions,  said  Mr  Blum, 
and  to  those  who  opposed  them  in 
principle,  he  added:  "There  is  no  dis- 
honour in  sanctions  or  militancy,  provided 
they  are  carried  out  in  an  organised  way". 

Mr  Blum  also  revealed  that  a  reply  had 
been  received  from  the  PSNC  to  the 
ASTMS  offer  of  assistance  in  negotiations. 
The  reply  suggested  that  only  organisations 
which  could  show  themselves  representa- 
tive of  contractors  could  be  considered  for 
discussion.  Later,  Mr  Baxter  pointed  out 
that  the  National  Pharmaceutical  Associa- 
tion sits  on  the  Joint  Industrial  Council 
for  Retail  Pharmacy  with  the  Union  of 
Shop,  Distributive  and  Allied  Workers— 
without  asking  how  many  employees 
USDAW  represented. 
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Fees  up-but 
closer  look 
at  finances 

The  Pharmaceutical  Society's  Council  has 
decided  that  the  members'  personal  reten- 
tion fee  for  1978  should  be  increased  to 
£37  and  that  the  premises  retention  fee 
should  be  increased  to  £21.  The  proposal 
concerning  the  personal  retention  fee  will 
have  to  be  approved  by  the  Privy  Council 
and  the  proposed  premises  fee  will  have  to 
be  approved  by  the  Department  of  Health. 

The  Finance  and  General  Purposes 
Committee  also  recommended,  and  Council 
agreed,  that  a  working  party  should  be 
formed  of  five  members  to  examine  in 
depth  the  working  of  the  Society  with  a 
view  both  to  increasing  income  where 
possible  and  reducing  expenditure.  It  was 
agreed  that  the  working  party  should  be 
chaired  by  the  treasurer  (Mr  A.  Howells) 
with  other  members  chosen  by  officers. 
In  discussion  of  the  matter  at  the  meet- 

ng  of  Council,  Mr  R.  Odd  suggested  that 
the  membership  must  be  given  a  detailed 
explanation  of  where  the  money  received 
by  way  of  statutory  fees  (an  increase  of 

18  per  cent)  was  spent  in  the  course  of  a 
year.  Although  members  of  the  Society 
might  argue  about  it,  at  least  in  that  way 
they  would  know  that  their  money  was 
being  spent  in  the  right  way. 

Inflation  leads  Society  into  the  'red' 

The  treasurer  replied  that  the  reason  for 
the  increase  was  "simply  inflation".  Ten 
per  cent  had  been  added  to  the  fees  in 
1977  on  the  assurance  by  the  Government 
that  inflation  would  be  down  to  10  per 
cent,  but  of  course  it  had  not  come  down 
to  that  extent,  so  the  Society  had  gone 
into  "the  red".  It  was  known  now  that 
inflation  was  running  at  171  Per  cent  and 
was  unlikely  to  come  down.  Therefore, 
there  would  be  a  deficit  on  the  figure 
which  had  been  calculated.  The  treasurer 
agreed  that  the  fullest  explanation  would 
be  given  to  members.  However,  it  was  not 
possible  to  issue  an  explanation  in  the 
form  of  a  rating  assessment  because  only 
35  per  cent  of  the  Society's  income  came 
from  membership  fees. 

Mr  D.  Dalglish  said  he  would  not  want 
the  impression  to  be  gained  that  the  Coun- 
cil was  not  seriously  concerned  at  the 
increase  in  fees,  and  the  measure  of  the 
Council's  concern  was  demonstrated  by 
the  setting  up  of  the  working  party.  In- 
flation was  the  biggest  single  enemy,  and 
while  the  Society  could  do  little  about  the 
rate  of  inflation,  Council  could  bend  its 
mind  to  making  economies  within  the 
Society,  while  yet  making  sure  that  such 
economies  did  not  affect  the  effectiveness 
of  the  Society  and  its  work. 

Mr  W.  H.  Howarth  referred  to  the 
difference  between  the  members'  fee  and 
the  premises  fee.  The  difference,  he  said, 


in  1970,  had  been  £4  85;  in  1971,  had 
been  £6;  in  1975,  £12;  in  1977,  £13  50; 
and  if  the  current  recommendation  were 
adopted  it  would  be  £16.  He  asked  that 
the  attention  of  the  Privy  Council  and  the 
Department  of  Health  be  drawn  to  the 
escalation  in  the  differential. 

The  treasurer  replied  that  the  Com- 
mittee had  given  serious  attention  to  the 
question  of  the  premises  fee,  but  it  still 
felt  that  it  had  to  be  treated  differently 
from  the  members'  fee.  Mr  Howells  re- 
minded the  Council  that  he  who  paid  the 
piper  called  the  tune,  and  if  the  Society 
was  successful  in  bringing  the  premises 
fee  up  to  the  level  which  was  desired,  it 
would  then  in  return  have  to  give  seats 
on  the  Council  to  non-pharmacists. 

Mr  J.  P.  Bannerman  said  that  members 
were  worried  about  how  the  Society  spent 
the  money,  and  they  were  entitled  to  know 
exactly  what  was  done  with  it.  Referring 
to  the  projected  surplus  for  1978  of  the 
Pharmaceutical  Press,  he  pointed  out  that 
it  was  less  than  the  figure  shown  for  1976, 
and  seemed  an  incredibly  low  figure.  Mr 
F.  W.  Penson  (financial  officer)  pointed  out 
that  it  was  difficult  to  predict  sales. 

Mr  D.  N.  Sharpe  suggested  that  when 
the  secretary  and  registrar  next  saw  repre- 
sentatives of  the  Department,  he  should 
ask  informally  what  the  Department's 
reaction  would  be  to  the  point  Mr 
Howarth  had  made.  That  was  agreed. 

Medicines  campaign:  the 
benefit  of  gradual  education 

Mr  Roland  Moyle,  Minister  of  State  for 
Health,  explained  why  medicines  will  form 
part  of  the  Health  Education  Council's 
"Better  health"  campaign,  rather  than  be 
the  subject  of  a  campaign  in  themselves, 
when  he  spoke  at  a  dinner  given  recently 
by  the  Pharmaceutical  Society's  Council. 

In  a  further  extract  from  his  speech 
made  available  this  week  (see  also  C&D, 
June  1 1 ,  p884),  the  Minister  said  there  were 
two  ways  in  which  the  problem  could  have 
been  tackled,  bearing  in  mind  that  there 
would  never  really  be  as  much  money  as 
would  be  liked.  "First  one  could  set  aside 
a  portion  of  the  HEC's  money,  and  launch 
a  special  campaign  on  the  slogan  that 
medicines  should  be  treated  with  respect. 
It  would  start  with  a  big  bang  in  Septem- 
ber, it  would  be  finished  by  Christmas  and 
the  public  might  have  forgotten  by  March. 

"The  alternative  would  be  to  build  the 
concept  that  medicines  should  be  treated 
with  respect  into  the  HEC's  campaign  on 
"Better  health'  which  it  is  due  to  begin  in 
the  autumn.  The  impact  would  be  less 
dramatic  but  there  would  be  a  steady  drip, 
drip  of  propaganda  on  the  theme  for  as 
long  as  the  HEC's  campaign  lasted  and  I 
think  it  would  be  probably  more  effective. 
It  would  become  an  integral  part  of  the 
campaign." 

The  following  were  among  the  guests  at 
the  dinner :  Sir  Patrick  Nairne  (Permanent 
Secretary,  Department  of  Health) ;  Pro- 
fessor W.  J.  H.  Butterfield  (chairman  of 
the  Medicines  Commission) ;  Professor  Sir 
Eric  Scowen  (chairman  of  the  Committee 
on  Safety  of  Medicines) ;  Dr  Michael 
Linnett  (chairman  of  the  council,  Royal 
College  of  General  Practitioners) ;  Mr  John 
Bettinson  (chairman,  Birmingham  area 
health  authority  [teaching]);  Miss  Clare 


Selling  sportswear  and  surgical  hose  in 
Spanish  to  an  importer  in  the  Canaries 
who  neither  speaks  nor  understands 
English  has  earned  Mr  Michael  Brown, 
of  Camborne,  Cornwall,  this  year's 
Berlitz-Export  Times  language  award. 
The  award  is  for  exporters  who,  by 
dealing  with  foreign  customers  in  their 
own  language,  have  gained  orders  which 
might  otherwise  have  been  lost.  Mr 
Brown,  pictured  with  his  wife  Gail,  is 
assistant  export  manager  of  Lastonet 
Products  Ltd  and  won  his  award  by 
trebling  orders  from  the  Canaries  importer 


Dover  (medical  correspondent,  Daily 
Express);  Dr  J.  N.  Banerjee  (president  of 
the  Indian  Pharmaceutical  Association) ; 
and  Dr  T.  D.  Whittet  (chief  pharmacist, 
Department  of  Health). 

ICML's  advertising 

The  Pharmaceutical  Society's  Ethics  Com- 
mittee is  in  the  process  of  considering  the 
recent  decision  by  Independent  Chemists 
Marketing  Ltd.  to  reinstate  its  sponsor- 
ship line — "Sponsored  by  Independent 
Chemists  Marketing  Ltd" — in  advertising 
(C&D,  May  14,  p672).  That  was  reported 
to  the  Society's  June  Council  meeting. 

Ventimask  mark  2  version 

The  Pharmaceutical  Services  Negotiating 
Committee  has  been  notified  that  Messrs 
Vickers  Ltd  are  now  producing  a  mark  2 
version  of  the  Drug  Tariff  Ventimask. 
Until  existing  stocks  of  the  original  ver- 
sion are  exhausted  it  is  probable  that  both 
the  original  and  the  mark  2  versions  of 
the  Ventimask  will  be  available.  As  the 
prices  of  the  two  Ventimasks  differ,  in 
order  to  ensure  correct  reimbursement, 
pharmaceutical  contractors  are  advised  that 
where  they  dispense  the  mark  2  version 
the  prescription  should  be  so  endorsed. 

Chemists'  April  sales 

Retail  sales  by  chemists  and  photographic 
goods  dealers  were  13  per  cent  higher  dur- 
ing April  than  in  the  same  month  last 
year,  according  to  Department  of  Industry 
statistics.  The  new  sales  index  for  all 
chemists  was  195  (1971  =  100)  while  that 
of  all  business  was  209,  an  increase  of 
12  per  cent.  Independent  pharmacies'  sales 
rose  8  per  cent  to  an  index  of  157 
whereas  independent  retailers  generally 
had  a  10  per  cent  increase  to  188.  Figures 
for  multiples  and  Co-operatives  are  not 
given  and  NHS  receipts  are  excluded. 
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A  Jubilee 
honour  for 
pharmacist 

Mr  Eric  J.  Fitchett,  regional  pharmaceu- 
tical officer,  Trent  Regional  Health  Auth- 
ority, was  awarded  an  OBE  in  the  Jubilee 
and  Birthday  Honours. 

Mr  Fitchett,  who  qualified  in  1936, 
became  regional  pharmaceutical  officer  on 
the  reorganisation  of  the  NHS  in  1974, 
after  a  career  in  hospital  pharmacy  at 
Leicester  Royal  Infirmary.  He  was  a  mem- 
ber of  the  Noel  Hall  working  party. 

Other  honours  included:  Knights  Bach- 
elor— Mr  George  V.  K.  Burton,  chairman, 
Fisons  Ltd,  and  Mr  Leslie  E.  G.  Smith, 
chairman,  British  Oxygen  Company  Inter- 
national Ltd,  for  services  to  export.  CB — 
Mr  Cyril  D.  E.  Keeling,  secretary.  Price 
Commission.  CBE — Mr  Raymond  D. 
Smart,  commercial  director,  Glaxo  Hold- 
ings Ltd ;  Mr  J.  R.  Ruck-Keene,  general 
secretary,  Chemical  Society.  OBE — Mr 
James  D.  Hughes,  lately  president,  Union 
of  Shop,  Distributive  and  Allied  Workers ; 
Mr  Leonard  E.  Reeves-Smith,  chief  execu- 
tive, National  Food  and  Drink  Federation. 

Mr  E.  F.  E.  Hooper,  London  represen- 
tative of  Thos  Guest  &  Co  Ltd  for  nearly 
30  years,  has  been  awarded  a  Queens 
Silver  Jubilee  medal  in  recognition  of  his 
long  service  with  the  company. 

Sedbury  doctors'  plan 

Doctors  at  Sedbury,  near  Chepstow,  have 
submitted  to  the  administrator  of 
Gloucestershire  Family  Practitioner  Com- 
mittee their  proposals  for  solving  the 
dispensing  dispute.  The  Pharmaceutical 
Society  is  to  discuss  the  proposals  with 
the  Pharmaceutical  Services  Negotiating 
Committee  in  order  to  offer  joint  advice  to 
the  local  pharmacists. 

Doctors  warned  to  improve 
dispensing  standards 

North  Yorkshire  doctors  are  being  asked 
to  take  more  care  with  their  dispensing 
following  local  pharmacists'  concern  over 
poor  standards. 

The  Area  Pharmaceutical  Committee 
has  been  investigating  a  number  of  badly 
labelled  medicine  containers  which  patients 
had  brought  with  them  on  admission  to 
hospital.  There  were  25  to  30  examples  of 
poor  dispensing,  such  as  inadequate  label- 
ling, tablets  given  out  in  envelopes  and 
Benylin  in  a  Schweppes  bottle.  Inquiries 
among  patients  revealed  that  most  of  the 
medicines  came  from  doctors  doing  their 
own  dispensing.  Mr  Reginald  Phillips,  area 
pharmaceutical  officer,  was  asked  to  com- 
ment on  the  matter  at  the  Area  Health 
Authority  meeting  last  week. 

The  following  day,  the  North  Yorkshire 


Local  Medical  Committee  was  "distressed" 
to  read  Press  reports  of  the  meeting  and 
issued  a  statement  claiming  there  was  no 
established  evidence  that  the  examples 
had  been  issued  by  doctors.  The  LMC 
regrets  that  "a  public  statement  was  made 
which  had  produced  publicity  impugning 
the  standards  of  all  dispensing  doctors  on 
the  basis  of  evidence,  the  validity  of  which 
was  open  to  doubt,  of  a  few  isolated 
examples".  The  LMC  is  drawing  the  atten- 
tion of  all  North  Yorkshire  doctors  to  the 
labelling  regulations. 

Mr  Phillips  told  C&D  that  a  liaison 
between  local  doctors  and  pharmacists 
was  being  developed  to  keep  an  eye  on 
dispensing  standards  and  the  matter  would 
also  be  investigated  at  the  next  meeting  of 
the  Family  Practitioner  Committee. 

Homoeopathy  now  more 
important  to  pharmacists 

Homoeopathy  is  becoming  increasingly  im- 
portant to  pharmacists,  according  to 
speakers  at  the  British  Homoeopathic 
Congress  in  Bristol  last  weekend. 

Professor  E.  J.  Shellard,  describing  the 
contribution  of  plants  to  medicine, 
emphasised  the  need  for  "totality"  in  their 
use  and  the  danger,  in  seeking  the  active 
principle,  of  depriving  humanity  of  the 
benefit  of  the  composite  whole.  He  con- 
sidered there  was  a  vast  reservoir  of 
medicine  in  nature  which  would  still  be 
there  when  hydrocarbon  fuels  were  not. 

Mrs  S.  Challis,  a  hospital  pharmacist, 
thought  medical  science  today  was  more 
interested  in  the  science  aspect  than  the 
human  being — the  patient.  She  felt  the 
Pharmaceutical  Society  should  encourage 
universities  to  add  homoeopathic  medicine 
to  their  curriculae. 

Describing  the  strict  standards  necessary 
in  preparation  of  homoeopathic  medicines. 
Mr  R.  Male,  a  homoeopathic  pharmacist 
from  New  Zealand,  said  many  years  of 


study  were  necessary  for  pharmacists 
wishing  to  enter  this  field.  Mr  Mervyn 
Madge,  member  of  the  Pharmaceutical 
Society's  Council,  said  that  as  more 
patients  had  to  wait  for  doctors'  appoint- 
ments, pressure  was  being  put  on  pharma- 
cists to  prescribe  and  homoeopathic 
medicine  could  play  its  part  in  this  sphere. 

Congress  attenders  felt  the  public  was 
tending  to  reject  modern  medicine  with  its 
side  effects  and  return  to  natural  treat- 
ments ;  pharmacists  could  become  involved 
or  could  be  passed  by. 

Condoms  on  NHS  'could 
cut  teenage  pregnancies' 

NHS  subsidy  of  condoms  for  sale  from 
pharmacies,  barbers,  garages  and  super- 
markets, together  with  unrestricted  com- 
mercial advertising  of  condoms,  could  be 
the  most  cost-effective  ways  of  helping 
teenagers  to  avoid  an  unwanted  pregnancy. 

This  view  is  expressed  in  the  Brook 
Advisory  Centres'  annual  report  1976, 
which  points  out  that  a  third  of  new 
clients  say  they  used  condoms  before  com- 
ing to  the  Brook  Centre.  "The  NHS  seems 
to  work  on  the  principle  in  family  plan- 
ning that  the  most  expensive  contracep- 
tive is  the  best,  or  is  it  that  methods  seen 
as  part  of  health  care,  not  commerce,  are 
seen  as  more  moral?"  says  the  report, 
adding  that  free  availability  from  family 
planning  clinics  is  hardly  convenient  for  a 
quick  supply. 

"The  Government  is  not  only  wasting 
money  by  neglecting  condoms  but  may 
also  be  contravening  the  Sex  Discrimina- 
tion Act  by  providing,  from  GPs'  surgeries, 
free  contraception  to  women,  not  to  men". 

Throughout  the  year  the  Brook  Ad- 
visory Centres  have  been  campaigning  for 
easier  and  simpler  methods  of  distributing 
oral  contraceptives  and  look  forward  to 
suitably  trained  people,  including  pharma- 
cists, being  able  to  prescribe  the  "pill". 


Winners  of  the  competition  organised  jointly  by  Enterprise  and  Lilia  White  during 
their  holiday  in  Rome.  Left  to  right:  Mr  Jim  Steventon,  MPS  (retail  pharmacist  from 
Wolverhampton),  Mr  John  Lancaster  (Branded  Goods'  warehouse  manager),  Mr 
George  Barnes  (Lilia  White  sales  development  manager),  Anne  Carter  (Enterprise 
group),  Mr  Tony  Carter,  MPS  (retail  pharmacist  from  Church  Stretton),  Mr 
Christopher  Leaman  (brand  manager  for  Lil-lets),  Mr  John  White,  MPS  (retail 
pharmacist  from  Stoke-on-Trent) 
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Beatson  Glass 
one  of  the  great  protectors 


Wherever  drugs  and  medicines  are  dispensed 
Beatson  glass  containers  keep  them  safe  and  ready  to  hand. 

Beatson  Clark  have  been  making  glass 
for  two  centuries  and  today  serve  the  pharmaceutical  world 
with  most  types  of  medicinal  glass  containers. 

Ask  your  wholesaler. 

Beatson  Clark 

Beatson,  Clark  &  Co.  Ltd., 
Rotherham,  South  Yorkshire,  S60  2AA 
Telephone:  0709  79141  Telex:  54329 
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Ever  since  the  manufacture  of 
the  first  insulin  preparation  in  1923,  we 
have  been  concerned  with  producing 
insulins  of  the  highest  quality.  Today  we 
supply  a  wide  range  of  insulins  with  a 
service  to  accompany  them— a  service 
that  includes  booklets  and  cards  for 
patients,  and  note  pads  and  wall  charts 
for  you.  If  you  have  any  queries,  our 
representative  is  on  hand  to  provide 
quick,on-the-spot  help  and  advice. 
If  you  would  like  to  know  more  about 
the  Wellcome*  Insulins  Service,  please 
fill  in  the  coupon  and  post  it  to  us. 

Specify  Wellcome  Insulins 

for  the  product-and  the  service. 


Full  information  is  available  on  request. 
Wellcome  Medical  Division 
The  Wellcome  Foundation  Ltd. 
Wellcome  Berkhamsted,  Herts 


"Trade  Mark 


I  would  like  to  receive  further  details  of  the 
Wellcome  Insulins  Service.  Please  arrange  for  your 
representative  to  visit  me. 

Name  

Address  of  Retail  Pharmacy  


Best  time  for  visit 


Wellcome 

Insulins 

Service 


18  June  1977 

People 


Honorary  FPS  and  MsPS 

Dr  L.  G.  Goodwin  has  been  elected  an 
honorary  fellow  of  the  Pharmaceutical 
Society  of  Great  Britain.  Dr  W.  S.  Apple, 
Mr  J.  Charlton,  Professor  D.  C.  Morrell, 
and  Professor  P.  Turner  have  been  elected 
honorary  members. 

Professor  M.  Brown,  professor  of  pharma- 
ceutical microbiology,  University  of  Aston 
in  Birmingham,  and  Mr  B.  J.  Meakin, 
senior  lecturer  in  pharmaceutics,  Uni- 
versity of  Bath,  have  agreed  to  serve  on 
the  subcommittee  of  ophthalmic  products 
of  the  Department  of  Health's  Com- 
mittee on  Dental  and  Surgical  Materials. 
The  appointment  is  for  four  years  initially. 
The  subcommittee,  which  has  twelve  mem- 
bers, has  been  asked  to  advise  on  the 
safety,  quality  and  efficacy  of  contact 
lenses  and  solution. 

Mr  A.  Tanna,  MPS,  of  Tanna  Chemist, 
46  Lordship  Lane,  London  SE22,  met  the 
Queen  last  week  during  her  Silver  Jubilee 
trip  down  the  River  Thames.  Mr  Tanna, 
who  was  greeted  by  Her  Majesty  at  Cherry- 
Garden  Pier,  Bermondsey,  is  an  executive 
member  of  Camberwell,  Peckham  and 
Dulwich  Chamber  of  Commerce  which 
raised  over  £600  for  the  Jubilee  in  a  recent 
sponsored  walk. 

Deaths 

Dickson:  On  June  12  at  City  Hospital, 
Edinburgh,  Robert  Dickson,  late  of  181 
Dalkeith  Road,  retired  superintendent  of 
Drug  Accounts  Committee,  Glasgow. 
Kirkwood:  On  June  6,  Mr  Andrew  Kirk- 
wood,  MPS,  22  Lynn  Drive,  Milngarvie, 
aged  80  years.  Mr  Kirkwood  qualified  in 
1921. 


Mr  D.  F.  Williams  (left),  retiring  president 
of  the  Society  of  Cosmetic  Chemists  of 
Great  Britain,  with  Mr  K.  V.  Curry  the 
1977-78  president.  Other  newly  elected 
officers  are  vice-president  Mr  A.  H. 
Netherwood,  honorary  secretary  Mr  M.  W. 
Sieed,  honorary  treasurer  Mr  G.  L.  Banks, 
members  of  council  Mr  J.  C.  Coster, 
Mr  G.  A.  C.  Pitt,  Mr  D.  A.  Wheeler.  The 
following  members  of  council  continue 
in  office:  Mrs  L.  R.  Bonser,  Mrs  H.  Butler, 
Mr  D.  R.  Munden,  Mr  F.  A.  J.  Talman, 
FPS,  Dr  A.  J.  Tyler,  Mrs  M.  V.  Weston 
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Topical  reflections 
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Lady  president 

After  serving  as  vice-president  of  the  Pharmaceutical  Society  for  two  years, 
Mrs  Estelle  Leigh  has  now  succeeded  to  the  highest  office  in  pharmacy.  She 
will  have  the  good  wishes  of  all  in  the  arduous  year  which  lies  ahead.  She 
becomes  only  the  third  woman  president  in  the  history  of  the  Society,  and 
she  has  before  her  the  inspiring  examples  of  Mrs  J.  K.  Irvine,  who  occupied 
the  chair  thirty  years  ago,  and  Miss  M.  A.  Burr,  both  of  whom  filled  the 
position  with  distinction  and  charm. 

A  changing  scene 

In  her  survey  of  the  pharmaceutical  scene  over  the  past  25  years,  Mrs  Marion 
Rawlings  (p806)  shows  clearly  that  she  is  adaptable  to  change,  for  in  the 
period  covered  in  her  article  she  has  seen  the  practice  of  pharmacy  alter 
out  of  all  recognition.  I  was  interested  in  her  reference  to  the  "magic"  in  such 
things  as  opodeldoc,  paregoric  and  friars'  balsam — substances  very  much  in 
demand  a  quarter  of  a  century  ago,  and  probably  three  centuries  before  that. 

In  an  earlier  chapter  in  my  life,  I  handled  gallons  of  opodeldoc  in  refilling 
ships'  medicine  chests,  and  wondered  if  the  Mariners  of  England  suffered 
from  lumbago  as  a  kind  of  occupational  hazard.  It  was  firmly  believed  that 
the  name  was  coined  by  a  whimsical  Paracelsus,  though  I  have  seen  no 
explanation  of  why  it  should  have  been  so  called.  It  seems  only  yesterday 
that  I  was  engaged  in  the  pleasant  task  of  making  paregoric — known 
variously  in  pharmacy  as  tinct  camph  co  or  tinct  opii  camph,  and  to  that 
section  of  the  public  amongst  whom  I  lived  and  moved  and  had  my  being  as 
Paddy  Gory,  spelt  in  that  manner.  Friars'  balsam  also  was  made  in  the 
pharmacy,  and  one  learned  to  handle  the  storax  in  such  a  way  as  to  avoid 
becoming  something  of  a  human  flypaper.  And  storax  is  mentioned  in  the 
Book  of  Exodus,  so  the  balsam,  containing  aloes  also,  grew  out  of 
history  itself. 

Mrs  Rawlings  should  be  glad  that  she  was  in  time  to  see  some  of  the 
traditional  pharmacy  of  another  age,  many  of  its  preparations  finding 
accommodation  in  the  stratosphere  to  make  way  for  the  products  of  the 
chemical  laboratories.  In  another  twenty-five  years  she  will  be  a  link  with  the 
past,  and  the  new  pharmacist  will  look  at  her  with  wonder — just  as  they  look 
at  me  today. 

Which  way? 

Mrs  Rawlings  refers  to  her  "crystal  ball",  making  it  evident  that  she  feels 
pharmacy  is  faced  with  a  choice.  Your  contributor  sees  not  merely  a  planned 
pharmaceutical  service,  but  what  she  refers  to  as  a  "managed"  service.  She 
feels  that  logic  will  dictate  that  in  the  end  pharmaceutical  services  will  all  be 
packaged  into  one  deal,  embracing  both  hospital  and  general  practice.  She 
poses  the  all-important  question  of  whether  the  pharmacist  of  the  future  is  to 
be  the  purely  scientific  practitioner  of  her  expectations  or  the  commercially- 
minded  controller  of  what  she  calls  the  "front  store". 

As  long  ago  as  1941,  the  Report  of  the  Committee  of  Inquiry,  inspired  by 
the  late  F.  W.  Adams,  advocated  collaboration  between  pharmacists,  doctors 
and  other  health  workers  under  a  system  which  integrated  their  activities. 
The  report  concluded  that  only  under  public  service  conditions  could  the 
pharmacist  find  full  scope  to  exercise  his  calling  and  be  remunerated  on  a 
basis  which  took  into  account  his  advisory  function  in  addition  to  his 
function  in  preparing  and  supplying  medicines.  The  conditions  come  ever 
nearer,  but  there  is  little  sign  that  pharmacy  is  prepared  to  collaborate. 
Enoch  Meek:  It  was  his  teeth  he  ground  together  (This  column,  June  4,  p797) . 
The  printer  apologises. 
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Elseve  shampoo 
sampled 

The  large  sampling  operation  for  Elseve 
balsam  shampoo  recently  introduced  by 
L'Oreal  (Golden  Ltd),  18  Bruton  Street, 
London  W1A  1BX,  will  begin  in  the  July 
issues  of  Woman  &  Home  and  Woman's 
World.  The  sachet  used  for  the  shampoo 
is  much  larger  and  stronger  than  normal 
enabling  it  to  lie  flat  within  the  magazine 
thus  ensuring  security  of  contents.  Weekly 
magazines,  Woman,  Woman's  Weekly  and 
Woman's  Realm  will  also  be  carrying  the 
sachet,  incorporated  into  advertisements, 
during  July.  A  national  commercial  radio 
campaign  is  running  at  the  moment  and 
later  in  the  year  the  product  will  be  adver- 
tised on  national  television. 

Uvistat  mystery  shopper 

Following  last  year's  successful  mystery 
shopper  campaign,  WB  Pharmaceuticals 
Ltd,  PO  Box  23,  Bracknell,  Berks  RG12 
4YS,  are  operating  two  similar  campaigns 
during  1977  as  a  major  part  of  their  trade 
backing  for  Uvistat  products.  The  second 
phase  will  run  between  July  11-29,  when 
a  total  of  1,200  chemists  will  be  visited  by 
a  mystery  shopper  who  will  approach  the 
pharmacist  or  assistant  and  ask  a  simple 
question  about  suntanning  problems.  A 
reward  of  a  £3  EMI  record,  cassette  or 
cartridge  token  will  be  given  for  the  cor- 
rect answer.  The  company  has  also  de- 
cided to  reward  the  "losing"  pharmacist  as 
well,  that  is  one  who  is  displaying  Uvistat 
but  fails  to  answer  the  questions  correctly; 
he  will  receive  a  Uvistat  wall  clip. 

Jean  Sorelie's  plans 

Following  the  take-over  of  Potter  &  Moore 
by  Jean  Sorelle  Ltd,  117  Great  Portland 
Street,  London  WIN  6AH  (C&D,  March 
12,  p350)  the  plant  from  the  London  com- 
pany has  been  installed  in  Jean  Sorelie's 
modern  factory  at  Peterborough.  The 
company  is  relaunching  Potter  &  Moore's 
English  lavender  water  and  toiletry  pro- 
ducts at  current  trade  shows ;  there  are 
plans  to  expand  the  range,  taking  care  to 
retain  the  existing  packaging  and  overall 
image.  Two  other  Potter  &  Moore  ranges 
— the  Gigi  women's  toiletry  products  and 
the  Guards  range  for  men — will  both  be 
relaunched  by  Jean  Sorelle  next  year.  AH 
Potter  &  Moore's  original  formulations 
will  be  strictly  adhered  to  but  it  is  expec- 
ted that  the  products  will  benefit  increas- 
ingly from  the  application  of  Jean  Sorelie's 
own  production,  marketing  and  chemical 
expertise.  They  anticipate  that  this  acqui- 
sition will  boost  their  annual  turnover  by 
about  ten  per  cent  in  the  first  full  year. 

Periactin  syrup  200ml  only 

Merck  Sharp  &  Dohme  Ltd,  Hertford 
Road,  Hoddesdon,  Herts,  have  replaced 
the  100ml  pack  of  Periactin  syrup  with  a 
200ml  pack  (£070  trade). 


Is 


Loxene  family  tree  album 

Reckitt  Products,  Reckitt  House,  Stone- 
ferry  Road,  Hull  HU8  8DD,  are  offering 
buyers  of  medium  and  standard  sized 
Loxene  shampoo  the  chance  to  obtain  a 
"Family  ancestral  tree",  an  attractively 
printed  album  in  which  they  can  record, 
with  photographs,  their  family  connections 
back  to  their  grandparents.  The  offer  is  on 
the  back  of  the  Loxene  cartons  in  the 
form  of  a  coupon  which  has  to  be  sent 
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off,  with  a  second  carton  and  15p  to  cover 
postage  and  packaging.  A  showcard  is 
available  to  promote  the  offer  in-store. 

LJIsa-Whiie  gymnastics  finals 

The  Southern  region  Lilia-White  National 
Gymnastics  Championships  for  Girls  will 
take  place  at  Fleming  Park  Sports  Centre, 
Eastleigh,  Hants,  on  June  18,  while  the 
West  Midlands  final  will  take  place  on 
June  19  at  Rugby  Sports  Centre,  Crom- 
well Road,  Rugby,  and  those  of  the  Welsh 
region  at  the  National  Sports  Centre  for 
Wales,  Sophia  Gardens,  Cardiff,  on  the 
same  day.  The  winners  of  each  will  par- 
ticipate in  the  national  finals  at  Crystal 
Palace  on  October  3.  The  event  is  orga- 
nised by  the  British  Amateur  Gymnastics 
Association,  managed  by  the  British 
Schools  Gymnastics  Association  and  spon- 
sored by  Lilia-White  Ltd,  Alum  Rock 
Road,  Birmingham  B8  3DZ. 

Christmas  showrooms 

Jackel  &  Co  Ltd,  Kitty  Brewster  Estate, 
Blyth,  Northumberland  NE24  4RG,  are 
showing  their  range  of  Christmas  products 
at  Central  Hotel,  Glasgow  June  12-15; 
Hendon  Hall  Hotel,  London  June  12-16;] 
Hotel  Majestic,  Harrogate  June  19-22; 
Royal  Hotel,  Cardiff  June  21-23;  Five 
Bridges  Hotel,  Newcastle  June  26-29; 
Holiday  Inn,  Liverpool  June  29-30;  Hotel 
Metropole,  Brighton  July  3-6 ;  Midland 
Hotel,  Birmingham  July  10-13;  Hotel 
Piccadilly,  Manchester  July  10-13. 

More  Trade  News  on  p888 


Heavy  fall  in  promotions  during  April 

For  the  first  time  in  many  months  promo-  nothing    more    than    minor  formulation 

tional  activity  has  fallen  below  that  of  the  changes,  although  advertised  as  a  "new" 

same  period  for  the  previous  year.  The  development)  were  up  41  per  cent  with  a 

"turning  point"  month  was  April  when  total   of  231.   Numerically  the  "chemist 

activity  dropped  26  per  cent  below  that  group"  performed  as  follows:  — 
for  April  1976,  the  effect  being  to  bring  1st  3rd      1st  3rd 

the  percentage  for  the  first  four  months  1977  1976 

two  per  cent  below  that  for  the  same  Baby  Foods    4  10 

period  the  year  before.  Toiletries    18  18 

Only  eight  of  the  22  product  categories  Cosmetics    64  47 

(as  measured  monthly  by  M.  S.  Surveys  &  Hair     preparations  and 

Promotional   Services   Ltd)  have  yielded        shampoos   12  11 

plus  performances  compared  with  the  first  All  medicinal  products  ...      1  2 

third  of  1976,  only  one  of  them  falling     

within     the     "chemist     group"     namely  99  88 

cosmetics,  up  142  per  cent.  Petfoods  and     

accessories  were  also  up,  by  4  per  cent.         The  big  April  fall  in  promotional  acti- 

The  four  others  of  the  "chemist  group"  vity  had  a  marked  effect  upon  the  league 

recorded  the  following  percentage  falls:  table  of  promotion   types  employed  by 

Baby  foods  44;  Toiletries   1;  Hair  and  manufacturers.  For  long  the  use  of  the 

preparations  and  shampoos  6 ;  All  medi-  coupon,   though   gradually   declining  re-1 

cinal  products  62.  cently,  has  been  ahead  of  the  previous 

The  total  number  of  promotions  operat-  year,  sometimes  dramatically  so,  but  it  went 

ing   in   April    across   all    the   categories  into  decline  as  a  result  of  the  April  exper- 

analysed  was  974  and  to  these  have  to  be  ience.  The  comparison  of  the  1st  3rd  of 

added  37  which  took  place  in  supermarkets  1977  with  the  1st  3rd  of  1976  (percentage 

on  a  "cut-to-fit"  basis  and  so  not  available  difference)    was: — Reduced    price  offer 

to  other  retail  outlets.  Of  this  37,  as  many  +1  ;  Self-liquidator  +17;  Give-away  —9; 

as  11  were  in  the  toiletries  category  while  Contest  —14;  Coupon  —9;  Free  mail-in 

another  six  were  for  hair  preparations  and  +2;  Multi-pack  +24;  New  Pack  —41. 
shampoos.  Couponing  has  fallen  into  disfavour  in 

During  the  opening  third  of  the  year  and  the  United  States  and  the  trend  may  be 
compared  with  that  period  in  1976,  new  finding  its  way  to  Britain.  Couponing  re- 
promotions  were  running  at  a  rate  a  fifth  search  across  the  Atlantic  has  shown  that 
above,  clearly  indicating  that  manufac-  consumer  misredemption  alone  has  ac- 
turers  are  taking  an  opportunistic  attitude  counted  for  a  third.  This  was  defined  as 
to  the  depressed  consumer  market  and  "fraud  among  consumers,  retailers  and 
going  in  with  relatively  short  campaigns.  clearing  house  channels"  at  a  recent  New 

New    products    (which    may    involve  York  seminar  on  the  subject. 
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Like  your  problems, 
Kimball  comes  in  all 
shapes  and  sizes. 


?s2  J, 


The  Kimball  Tag. 

To  give  you  comprehensive 

management  data, 

buying  trends,  stock  levels,  etc. 


From  simple  price  and  code 
labelling  machines  to  sophisticated 
computerised  data  capture  systems, 
Kimball  have  the  answer. 
Whether  you're  big  or  small. 
Whether  you're  a  manufacturer, 
wholesaler  or  retailer.  Whether  you're 
selling  clothing,  ironmongery  or  groceries. 
Because  Kimball  tickets,  tags  and 
equipment  will  do  everything  from 
simply  telling  your  customers  the  price, 
to  giving  you  the  kind  of  management 
information  you  need  to  run  your 
business  more  efficiently  and  more 
profitably. 


Kimco  Garment  Ticket  System 

Will  print  a  wide  variety  of  tags  and  tickets, 
with  control  stubs  if  required,  in  strips  or  fan 
fold.  Fast,  simple  to  use  and  more  economical 
than  any  competitive  machine. 


Speeder  Pricer 

Ideal  for  the  smaller  business.  Copes  with 
any  shape  or  size  on  almost  any  material. 
Prices  up  to  99 !4p  or  £9.99!4p.  Self-inking 
pad  in  different  colours,  safe  to  use  with  all  foods. 


Labelling  Guns  for  all  purposes. 


To  Kimball  Systems  Ltd.,  Litton  House, 
27  Goswell  Road,  London  EC1M  7AL 
|  Tel:  01-251  4351. 


Kimball  Midget  Marker 

An  economical,  simple  to  operate,  portable 
tag,  ticket  and  label  printer  to  cope  with  a  wide 
variety  of  labelling  applications. 


Please  send  me  further  information  on 

[H  Kimball  computerised 

data  systems 
[Zl  Midget  Marker 


D  Kimco 

□  Speeder  Pricer 

□  Labelling  Guns 


Name. 


Position. 


Company- 
Address— 


Tel. 


m 

Litton 


KIMBALL 
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Just  success— background 
to  a  new  campaign 

"Just  is  just  Just" — that  is  the  theme  of  the 
new  promotion  for  the  Just  bubble  bath 
and  shampoo  range  from  Fieur  Beauty 
Products,  Ripley,  Derbyshire. 

Fleur  set  out  to  sell  "just"  their  pro- 
ducts, pure  and  simple,  in  large  sizes,  and 
without  expensive  extras — high  quality  at 
low  prices.  They  did  it  on  the  assumption 
that,  now  more  than  ever,  people  seek 
value  for  money.  Fleur's  assumption 
proved  true  and  the  company  claims  to 
have  already  taken  the  volume  lead  in  the 
liquid  bubble  bath  market,  selling  through 
chemists  and  large  grocery  chains. 

Fleur  Beauty  Products  was  set  up  six 
years  ago.  At  the  start  the  company 
concentrated  on  own-label  packaging,  let- 
ting Fleur  products  take  a  back  seat.  How- 
ever, the  policy  of  quality  and  value 
proved  a  winner,  both  with  the  trade  and 
the  consumer,  and  demand  grew  rapidly. 
This  year  Fleur  expect  to  produce  some 
1 1  million  bottles  of  Just  bubble  and 
herbal  baths  and  shampoos.  They  now 
have  two  factories  in  Ripley,  employing 
over  120  people  and  also  boast  that  they 
have  become  the  largest  independent  con- 
tract packers  of  toiletries  and  fragrances 
in  Britain,  doing  work  for  top  brands. 

Now  they  plan  to  put  some  promotional 
"muscle"  behind  the  Just  products  with 
creative  advertising.  In  summer  and 
autumn,  double-page  colour  advertisements 
will  be  seen  in  consumer  magazines 
(Woman  &  Home,  Family  Circle,  She, 
Living  and  Cosmopolitan)  telling  the 
straightforward,  selling  story  of  Just's 
value  "in  a  lively,  punchy  way". 

"Just  is  just  Just" :  just  the  quality  pro- 
duct, in  large  sizes  for  family  buying,  at 
the  prices  people  can  afford.  If  the  past 
six  years  are  anything  to  go  by,  such  an 
approach  must  continue  to  succeed. 

Animal  egg  cups  go  ahead 

Exacting  attention  to  safety  factors  delayed 
nearly  six  months  the  launch  of  animal 
egg  cups  from  Rand  Rocket  Ltd,  Imperial 
Way,  Watford,  Herts  WD2  4XX. 

The  pink  elephant  and  blue  whale, 
which  will  appear  under  the  Lord 
baby  range  label  (for  illustration  see  C&D, 
February  19,  p210)  were  originally  in- 
tended to  be  moulded  in  high  impact  poly- 
styrene. Research  then  proved  that 
polypropylene  held  distinct  safety  advan- 
tages for  items  used  by  children  and  it 
was  decided  to  make  the  change — despite 
the  delay  and  cost. 

The  launch  date  was  set  and  a  sample 
run  taken  when  research  undertaken  in 
Canada  found  that  items  under  50mm 
square  and  over  27mm  long  could  be  in- 
jurious to  babies,  as  they  could  be  pushed 
into  the  mouth  and  reach  the  back  of  the 
throat,  thus  causing  the  baby  to  choke. 
The  tail  of  the  whale  egg  cup  came  just 


within  those  dimensions,  and  therefore,  at 
the  last  minute,  Rand  Rocket  decided  once 
again  to  re-detail  the  tool  to  meet  these 
safety  factors. 

With  the  tops  in  place  the  animals  act 
as  toys  for  children  from  birth  to  10  years 
— "used  as  egg  cups,  even  mummies  and 
daddies  will  find  them  fun",  say  the 
makers.  Recommended  retail  price  is 
£0  78.  Salesmasters  (Brokers)  Ltd,  PO  Box 
50,  Southampton  S09  7DP,  have  been 
appointed  sole  UK  distributors. 

Robinsons  and  Kodak's  baby 

Following  two  successful  Happy  Baby 
amateur  photographic  competitions  Robin- 
son's baby  foods,  Reckitt  &  Colman  food 
division,  Carrow,  Norwich,  and  Kodak 
Ltd,  Kodak  House,  Station  Road,  Hemel 
Hempstead,  Herts,  are  widening  the  scope 
of  the  competition  this  year.  They  are 
searching  for  the  happiest  looking  mother 
and  her  Jubilee  year  baby.  Part  of  the 
winner's  prize  will  be  a  portrait  of  the 
mother  and  baby  by  world  famous  photo- 
grapher, Patrick  Lichfield.  They  will  also 
receive  Kodak  photographic  equipment  or 
materials  to  a  suggested  retail  value  of 
£200  plus  £100  in  cash.  Four  runners  up 
will  each  receive  a  Kodak  Tele-instamatic 
camera  outfit  and  £50  in  cash.  There  will 
be  twenty  five  consolation  prizes  of  photo- 
graph albums  and  all  prizewinners  will 
receive  a  generous  supply  of  Robinson's 
baby  food  one  or  two  and  baby  cereals. 
Entrants  can  submit  a  colour  print  or 
transparency  and  all  entries  must  be  ac- 
companied by  4  packet  tops  from  Robin- 
sons baby  foods  or  cereals.  Closing  date 
October  I. 

John  Bell,  Hills  &  Lucas 

C&D  has  been  asked  to  correct  any  mis- 
understanding concerning  John  Bell,  Hills 
&  Lucas  that  might  arise  from  the  feature 
on  Fassett  &  Johnson  published  in  our 
May  28  issue.  Since  1967  there  have  been 
two  separate  and  distinctive  businesses  in 
the  UK  operating  under  that  name,  each 
the  successor  of  the  old  company.  The 
Fassett  &  Johnson  subsidiary  is  John  Bell, 
Hills  &  Lucas  Limited,  which  is  concerned 
mainly  with  branded  products  such  as 
Frador  and  Lotil  and  other  skin /hair  pre- 
parations. 

The  other  business  is  carried  on  by  UAC 
International  Ltd,  PO  Box  1,  UAC  House, 
Blackfriars  Road,  London  SE1  9UG, 
under  the  registered  business  name  John 
Bell,  Hills  and  Lucas.  This  is  concerned 
solely  with  the  manufacture  and  export 
(notably  to  Africa)  of  a  range  of  tablets, 
ointments,  mixtures  and  other  medicines. 
In  May  1967  UAC's  predecessors  acquired, 
inter  alia,  the  axe  and  tree  symbol  of  John 
Bell,  Hills  and  Lucas  proprietary  medicine 
business ;  other  trade  marks  and  trade 
names  used  in  that  business,  the  goodwill 
of  that  part  of  the  business  relating  to 
tablets,  ointments  mixtures,  etc,  and  the 
right  to  trade  under  the  name  John  Bell, 
Hills  and  Lucas  in  Africa  and  other  parts 
of  the  world  and  in  the  UK  in  relation  to 
the  manufacture,  packing  and  export  of 
the  products. 

'Win  a  caravan'  photo  competition 

Following  their  successful  link  with  sailing 
last  year,  photographic  processors  Nap- 
colour  are  now  running  a   consumer  com- 
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petition  stressing  the  link  between  photo- 
graphy and  camping  and  caravanning. 
Amateur  photographers  will  be  able  to  win 
one  of  three  Sprite  caravans,  five  Black's 
continental  frame  tents  and  twenty  Kodak 
Pocket  Instamatic  camera  outfits  as  prizes 
in  the  competition  which  also  offers  a  30p 
autumn  processing  voucher  given  free  to 
every  competition  entrant  (the  full  value  of 
the  voucher  to  be  borne  by  Napcolour). 

Customers  are  invited  to  find  the  ball 
that  has  "disappeared"  from  a  holiday 
snap.  There  is  a  free  entry  with  every 
photographic  purchase  and  three  free 
entries  with  every  film  brought  to  the  shop 
for  developing  and  printing.  Entries  are 
handed  in  to  the  dealer's  shop  to  be  picked 
up  by  Napcolour's  collection  and  delivery 
vehicle.  The  competition  is  backed  by  full- 
colour  display  material  and  is  expected  by 
Napcolour  Ltd,  76  Lower  Bridge  Street, 
Chester  CHI  1RU,  to  have  special  appeal 
to  the  six  million  campers  and  caravanners 
in  the  UK. 

Delial's  'golden  girls' 

Sales  of  Delial  sun  tan  products  into 
pharmacies  this  spring  were  up  170  per 
cent  on  last  year,  say  Bayer  UK  pharma- 
ceutical division,  Haywards  Heath,  Sussex 
RH16  1TP.  Ten  "golden  girls"  are  visiting 
many  beach  resorts  until  the  end  of  July 
to  offer  samples  on  the  beaches  and  in 
pharmacies.  Between  them,  the  girls  will 
cover  the  Kent  and  Sussex  coasts ;  the 
Dorset  and  Hants  coast  and  the  Isle  of 
Wight ;  the  Torbay,  Plymouth  and  Exeter 
area,  and  the  Lancashire  and  North  Wales 
coast.  The  girls  will  work  in  pairs,  spend- 
ing a  third  of  each  week  in  chemist  outlets 
and  the  remaining  time  on  the  beaches. 

Dixcel  Grand  Prix 

British  Tissues  Ltd,  101  Whitby  Road, 
Slough,  Berks,  are  running  a  Grand  Prix 
competition  as  a  trade  incentive  in  sup- 
port of  Dixcel  facial  tissues.  Four  week- 
ends for  two  at  the  Dutch  Grand  Prix  held 
this  year  at  Zandvoort  on  August  26-28 
are  offered  on  the  basis  of  orders  placed 
before  July  15.  One  entry  form  is  distri- 
buted with  eight  cases  or  regular  and-or 
mansize  tissues. 

Continued  on  p890 
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America's  Successful  Diet-Aid  is  here! 

bran-slim 

6  CALORIE  BRAN  TABLETS  AND  DIET  PLAN 


The  Natural  Way  to  get  Ybur  Share  of  the 

£I0  MILLION  SLIMMING 
MARKET 


The  Proven  Profit-Maker 

Proven  in  America  and  ready  to  do  a  smash 
profit  job  for  you.  Bran-Slim  Tablets  and  Diet 
Plan  are  a  highly  effective  appetite 
suppressant  combining  the  benefits  of  a 
high  fibre  diet  and  an  effective  slimming  aid. 

Backed  by  £100,000 
Television  and  Print 
Advertising  Campaign 

We're  spending  £70,000  in  leading  women's 
magazines  and  newspapers  and  £30,000 
on  Television  throughout  the  Midlands,  J| 
Lancashire  and  Trident.  Our  thrust  has 
never  been  greater ...  the  rewards  to 
you  are  practically  unlimited. 

No  Drugs,  No  Stimulants, 
Non-Habit  Forming 

Bran-Slim  is  natural,  nutritious  and 
fibre-full.  The  answer  to  today's  nature- 
conscious,  health-conscious  diet  market. 

Bran-Slim  is  Quality 

Bran-Slim  is  produced  by  Thompson 
Medical  Company  —  one  of  America's  most 
respected  and  successful  medical 
companies  with  a  strong  record  of  profit. 


new 

APPETITE  CONTROL 


lose  weight 


6  CALORIE 


BRAN  TABLETS^ 


BRAN-SUM  INTRODUCTORY  OFFER 

BUY11andget 

1  FREE 


(81/3%OFF) 


BRAN-SLIM  IS  AVAILABLE  NOW  FROM  YOUR 
LEADING  WHOLESALER 


THOMPSON  MEDICAL  COMPANY  LTD. 
Cunard  Road,  North  Acton,  London,  NW10  6  PN 
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Warning  against  cows'  milk 

Wyeth  Laboratories,  Huntercombe  Lane 
South,  Taplow,  Maidenhead,  Berks,  have 
produced  a  poster  advising  that  "Breast 
feeding  is  best  for  your  baby".  It  explains 
that  if  breast  feeding  is  not  possible 
mothers  should  choose  one  of  the  recom- 
mended modified  milks  eg  Gold  Cap  SMA. 
The  poster  also  warns  "never  give  a  young 
baby  ordinary  cows'  milk". 

Wyeth's  marketing  manager,  Hugh 
Vosper,  says:  "Following  research  it  has 
been  found  that  some  mothers,  parti- 
cularly immigrants  who  have  a  language 
problem,  may  go  home  from  hospital  and 
give  their  babies  ordinary  cows'  milk.  In 
particular  we  fear  they  may  occasionally 
confuse  Gold  Cap  SMA  with  the  gold  top 
milk  they  get  from  the  milkman". 

In  response  to  comments  made  by  hospi- 
tal staffs,  Wyeth  Laboratories  are  intro- 
ducing a  modified  100-ml  bottle  for  Gold 
Cap  SMA  ready-to-feed  infant  formula. 
To  overcome  the  problem  of  reading  the 
graduations  the  bottle  has  been  re-moulded 
so  that  the  figures  are  now  twice  the 
previous  size.  And  to  provide  higher  con- 
sistency in  the  fill,  sophisticated  plant  has 
been  employed  so  that  the  content  of  the 
new  bottle  can  be  controlled  to  a  tolerance 
of  1  or  2  per  cent. 


Worth  racing  successes 

After  six  out  of  the  16  rounds  in  the 
Britax  Production  Saloon  Car  Champion- 
ship (for  unmodified  cars  running  on  road 
tyres),  Monsieur  Worth  has  won  its  class 
four  times,  been  second  twice  and  is 
second  in  the  championship  overall — which 
includes  faster  cars  in  the  two  classes 
above.  The  car,  an  Alfa  Romeo  Alfetta 
GTV  2000  driven  by  John  Lyon,  has  be- 
come a  well  known  sight  on  the  racing 
circuits  and  said  by  Worth  Perfumes  Ltd, 
160  Thames  Road,  London  W4,  to  be 
"certainly  promoting  the  male  toiletries 
range  of  products".  Special  offers  of  pro- 
ducts and  promotional  display  units  avail- 
able to  stockists  on  request.  The  next  race 
is  at  Brands  Hatch  on  June  26. 


Max  Factor  offer  'money  back' 

Max  Factor  Ltd,  16  Old  Bond  Street, 
London  W1X  3 AH,  are  running  a  "money 
back"  offer  on  Banish  shampoo  and 
Banish  lotion.  Instead  of  the  usual  reduc- 
tion in  price  or  smaller  sizes  the  company 
is  offering  a  35  per  cent  refund  on  the  sham- 
poo and  a  40  per  cent  refund  on  the  lotion. 
The  offer  is  flashed  on  special  collars  and 
is  limited  to  four  collars  per  family.  It 
ends  on  October  1.  The  company  is  also 
offering  15p  off  cleansing  cold  cream, 
astringent,  skin  freshner  and  invisible 
foundation  while  stocks  last.  There  is  also 
a  summer  offer  on  Ultralucent  products. 


enabling  customers  to  buy  two  for  the 
price  of  one.  The  elegant  special  offer  pack 
includes  one  normal  size  tube  of  whipped 
creme  make-up  at  £1.30  and  a  free  30ml 
tube  of  moisturiser,  and  will  be  available 
while  stocks  last. 

Money  off  Paddi  Pads 

Robinson  and  Sons  Ltd,  Wheat  Bridge, 
Chesterfield,  Derbyshire,  are  offering  a 
money-off-next-purchase  promotion.  Paddi 
Pads  packs  of  30s  and  10s  will  carry 
coupons  redeemable  on  subsequent  pur- 
chases. Consumers  will  be  offered  9p  off 
their  next  30s  pack  and  3p  off  the  next 
10s  pack.  The  trade  will  be  reimbursed  by 
returning  all  coupons  to  the  company's 
marketing  services.  This  is  the  latest  in  a 
series  of  promotions  the  company  is  plan- 
ning throughout  the  year  and  which  in- 
cludes an  intensive  programme  of  support 
for  the  trade  in  the  form  of  specially 
designed  merchandisers. 

Rimmel's  advertising  campaign 

Rimmel  International  Ltd,  17  Cavendish 
Square,  London  W1M  0HE,  have  planned 
their  "greatest  ever"  advertising  campaign 
which  consists  of  109  full  colour  adver- 
tisements, 88  of  them  double  pages, 
appearing  in  women's  magazines  from  now 
until  December.  The  company  also  says 
that  information  from  Audits  of  Great 
Britain  covering  the  March-April  1977 
period  shows  that  Rimmel's  brand  leader- 
ship in  the  field  of  shop-bought  colour 
cosmetics  continues. 

Faberge  racing 

Faberge  Inc,  Ridgeway,  Iver,  Bucks,  have 
entered  Class  1  power  boat  racing  with  the 
new  Macho  powerboat.  The  boat,  a  40 
footer,  named  after  a  soon  to  be  released 
men's  Cologne,  was  launched  by  Henry 
Cooper  and  is  at  present  scheduled  to 
enter  eleven  races.  "Gentleman"  Jack 
Cunningham  has  been  selected  as  the 
boat's  driver,  and  his  crew  includes  Jim 
Brooker  and  Frank  Wyatt,  well  known 
names  in  the  powerboat  world.  Faberge 
point  out  that  in  the  past  their  sporting 
interests  have  all  proved  big  winners,  and 
hope  that  this  will  mean  the  Macho  power- 
boat may  eventually  be  seen  in  the  big 
Key  West  race  in  the  USA. 
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The  range  of  Faberge  Organics  has 
been  repackaged  in  chocolate  brown 
bottles  with  golden  honeycomb  type  caps. 
The  products  in  this  range,  described  as 
acid-ba'anced  and  bio-degradable,  include 
a  shampoo  (£0  63),  a  conditioner  (£0  63) 
and  a  hand  and  body  lotion  (£0  63).  The 
company  has  also  added  a  hairspray 
(£0-70)  to  the  range,  and  the  products  will 
be  available  for  sale  in  September. 

Germaine  Monteil  additions 

Germaine  Monteil,  33  Old  Bond  Street, 
London  W1X  4PH,  have  introduced  six 
new  shades  of  their  Super  Glow  fluid 
make-up  (£2  75  and  £3  95)  which  they  say 
have  been  specially  formulated  for  the 
British  skin  colouring.  They  are  ivory 
beige,  almond  beige,  tawny  beige,  pink 
beige,  light  honey  and  warm  honey.  The 
company  has  also  added  ten  colours  to 
their  range  of  Colour  Cream  lipsticks 
(£1  95)  which  have  a  built-in  sun  filter  and 
Colour  Cream  transparent  rouge  and 
sienne  have  also  been  added  as  lip  glossers 
to  be  worn  alone  or  over  lipsticks. 

Head  lice  myths 

An  anti-head  lice  campaign  being  run  by 
Jeyes  UK  Ltd,  Brunei  Way,  Thetford, 
Norfolk,  aims  to  dispel  the  myths  sur- 
rounding louse  infestation.  Everyone — 
rich  or  poor — is  vulnerable,  the  Sule 
campaign  stresses.  Infestation  is  not  neces- 
sarily a  problem  associated  with  dirty  hair, 
because  lice  can  feed  and  move  about 
more  easily  in  clean  hair;  neither  are  they 
more  likely  to  be  present  in  long  hair  as 
they  suck  blood  from  the  scalp  so  keep 
close  to  the  head.  The  campaign  is  using 
syndicated  radio  broadcasts,  and  leaflets 
are  being  planned. 

Tenuate  tablets  in  100s 

Tenuate  tablets  are  now  only  available  in 
packs  of  100  as  the  25  tablet  pack  has 
been  discontinued. 

Merrell  division,  Richardson-Merrell 
Ltd,  20  Queensmere,  Slough,  Berks  SLl 
lYY,  ask  pharmacists  to  exhaust  stocks  of 
the  latter  as  they  will  not  accept  them 
back  for  credit. 

Delrosa  and  Face-savers  activity 

Sterling  Health  Products,  Surbiton,  Surrey 
KT6  4PH,  are  to  continue  their  successful 
Baby  Savers  catalogue  promotion  on 
De!rosa.  The  scheme,  which  has  been 
running  for  the  past  year,  offers  an  average 
of  30  per  cent  saving  on  a  range  of 
baby  items.  Catalogues  featuring  the  ten 
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bargain  offers  have  now  been  incorporated 
into  a  bottle  crowner  on  all  sizes  and 
flavours  of  Delrosa.  A  Press  advertising 
campaign  featuring  the  scheme  will  start 
in  July  and  will  include  full-page  and  half- 
page  advertisements  in  the  national  and 
baby  Press. 

A  new  consumer  promotion  for  Face- 
savers,  their  "face  up  to  summer",  offers 
the  consumer  a  sun  visor  for  £125.  The 
visors  are  available  in  red  or  blue  with  an 
elasticated  red,  white  and  blue  headband. 
Counter  display  units  incorporate  leaflets 
giving  details  of  the  offer.  Each  unit  holds 
six  of  each  of  the  three  Face-savers  pro- 
ducts— cream  medication,  deep  cleansing 
pads  and  skin  wash. 

Veganin  in  blister  packs 

William  R.  Warner  &  Co  Ltd,  Eastleigh, 
Hants  S05  3ZQ,  will  supply  Veganin  in 
blister  packs  of  10s  and  20s  from  mid- 
June  and  50s  from  the  end  of  June.  The 
100  tablet  bottle  will  be  discontinued  on 
Jane  30  but  the  500  pack  will  still  be 
available.  All  prices  are  unchanged. 

Updated  MAOI  card 

Supplies  of  a  new  updated  version  of  the 
treatment  card  for  patients  on  Parnate  or 
Parstelin  are  available  from  the  medical 
information  department,  Smith,  Kline  & 
French  Laboratories  Ltd,  Welwyn  Garden 
City,  Herts  AL7  1EY.  Also  available  is  a 
pocket-sized  reference  booklet  listing  a 
range  of  drugs  and  the  risk,  if  any,  of  inter- 
actions with  the  monoamine  oxidase  in- 
hibitors Parnate  and  Parstelin. 

Andre  Philippe  bath  salts 

Andre  Philippe  Ltd,  71  Gowan  Avenue, 
Fulham,  London  SW6  6RJ,  have  added  lot 
no  40,  Decanter  bath  salts  to  their  range. 
These  are  available  in  lavender,  Cologne 
and  rose  (£145).  This  product  is  similar 
to  their  bubble  bath  decanter  and  the 
minimum  capacity  is  500g. 

Anadin  door  sign 

A  new  Anadin  open-closed  door  sign  is 
now  available  to  retail  pharmacies.  Inter- 
national Chemical  Co  Ltd,  1 1  Chenies 
Street,  London  WC1E  7ET,  say  that  unlike 


Nothing  acts  faster  than 

ANADIN 


OPEN 


the  previous  heavy  glass  model  which  re- 
quired the  services  of  a  professional  fixing 
firm,  the  new  sign  is  much  simpler  and 
lighter  and  can  be  fixed  in  minutes  by  the 
ICC  representative.  The  new  design  shows 
Anadin  child-resistant  packs  and  provision 
is  made  for  the  inclusion  of  early  closing 
day  information. 

Rexnell  'change  sales  emphasis' 

Rexnell  Ltd,  32  Powerscroft  Road,  Foots- 
cray,  Sidcup,  Kent  DAM  5EG,  the  agency 
selling  arm  of  the  Salpharm  Group,  are 
to  run-down  their  sales  activities  on  retail 
sales  with  effect  from  June  30.  The  com- 
pany will,  from  July  1,  concentrate  mainly 
on  sales  to  pharmaceutical  and  other 
wholesalers  and  to  key  trading  accounts. 
"This  change  of  emphasis  in  sales  direction 
will  not  alter  the  basic  premise  on  which 
Rexnell  Ltd  was  founded",  says  a  com- 
pany statement. 

National  Press  for  Durex  Unison 

Durex  Unison,  the  most  recently  intro- 
duced protective  from  LR/Sanitas  Ltd, 
Sanitas  House,  Stockwell  Green,  London 
SW9  9JJ,  is  being  featured  in  a  £60,000 
campaign  in  The  Sun,  Daily  Express,  Daily 
Mirror  and  News  of  the  World  this  month. 


Orders  now  direct 

From  July  1,  orders  for  products  of  Fui- 
ford  Williams  (International)  Ltd,  should 
be  sent  direct  to  the  company  at  Cornwall 
Road,  Hatch  End,  Pinner,  Middlesex  HA5 
4JY,  and  not  to  their  present  selling 
agents,  Rexnell  Ltd. 

Golf  competition  organisers 

The  "Golfer  of  the  year"  competition 
(last  week,  p852)  is  organised  jointly  by 
Colgate-Palmolive  Ltd,  76  Oxford  Street, 
London  W1A  I  EN,  in  addition  to 
Unichem  Ltd. 


So  you  want  to 
advertise . . . 

Have  you  ever  thought  about  advertis- 
ing a  product  or  service — but  decided 
it  was  all  too  complicated?  If  so,  Benn 
Publications,  publishers  of  C&D,  have 
now  provided  the  answer.  Everything 
that  the  smaller  concern  needs  to  know 
on  how  to  set  about  advertising,  and 
how  to  get  the  best  out  of  it,  in  the 
trade  Press  particularly,  is  contained 
in  a  32-p  booklet  "So  you  want  to 
advertise  .  .  ."  available  free  from  The 
Editor,  Chemist  &  Druggist,  25  New 
Street  Square.  London  EC4A  3JA. 

Subtitled  "A  guide  to  advertising  in 
the  trade,  technical  and  business  Press", 
this  has  been  produced  because  Benn 
Publications,  who  publish  more  than 
60  journals  and  directories,  believe 
there  are  many  concerns  which  cannot 
afford  specialist  staff  or  who  have  little 
idea  how  advertisements  are  created  or 
what  role  advertising  should  play. 

"This  guide  shows  companies  in  non- 
technical terms  how  advertising  works 
and  where  the  trade  Press  fits  into  a 
marketing  plan",  said  Mr  James  Benn, 
managing  director  of  Benn  Publications, 
when  launching  the  booklet  this  week. 
The  booklet  discusses  frequency  of 
advertising,  budgets,  media,  production, 
the  role  of  the  advertising  agency,  the 
scope  of  the  business  Press  and  what 
results  to  expect. 


Hay  fever  protection  that 
chemists  don't  sneeze  at 

Every  pocket-pack  of  'Histryl'  offers  your 
customers  rapid  relief  and  sustained 
protection  from  hay  fever  symptoms. 

The  'Histryl'  seasonal  offer: 
«5f  Low  OutlayOnly  £4.00  per  outer  of  1 2  charged  as  1 0  (excluding  VAT) 
•X-  High  ProfitRetail  price  of  65p  (including  VAT)  per  pocket-pack 

means  a  profit  of  £3.1  Ik  per  outer. 

Available  from  your  usual  wholesaler. 


'Histryl'  and  'Spansule' 
are  trademarks 


Smith  Kline  &  French  Laboratories  Limited, 


Welwyn  Garden  City,  Hertfordshire  AL7  1  EY. 
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A  van  for 


Most  vans  treat  you  like  part  of  the  load. 

Which  explains  why  the  owners  of  one  man 
businesses  find  it  hard  to  travel  in  a  style  that  befits 
their  position. 

It  also  explains  why  Toyota  introduced  the 
CorollaVan. 

A  van  with  a  split  personality  if  ever  there 
was  one. 


In  the  back  end,  there's  47.5  cu.ft.of  nothing 
devoid  of  any  creature  comforts  at  all. 

It  has  no  sill  to  get  in  the  way  when  you're 
loading.  So  it'll  take  a  full  load  of  9.7 cwt.  without 
breaking  its  back  or  yours. 

Up  front,  from  the  built-in  head  restraints 
to  the  cigarette  lighter,  the  CorollaVan  is  every  bit 
as  comfortable  and  quiet  as  many  estate  cars. 

In  the  light  of  all  this,  may  we  suggest  you 
don  your  financial  director's  cap  and  propose  that 
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o|r  company  invests  in  a  Corolla  Van. 

If  you  have  any  trouble  finding  a  seconder 
Dur  proposal  (that'll  be  the  day)  remind 
*  o  rself  that  the  Corolla's  1166  cc  engine  will  do 
K|  lpg  on  low  grade  petrol. 

Tell  yourself  that  its  warranty  lasts  for  30,000 
s  or  twelve  months  whichever  comes  first. 

Then  last,  but  most  important,  remember 
in  a  recent  independent  survey  of  20  different 
es  of  car  registered  in'75  and'76,Toyotas  had  the 


fewest  breakdowns  and  needed  the  fewest  repairs. 

After  that  little  lot,  the  result  should  be  a 
foregone  conclusion. 

For  once  both  sides  of  industry  will  be 
thinking  as  one. 

TOYOTA 

Everything  keeps  going  right. 

For  further  inf ormatior.,  contact  the  Commercial  Sales 
Department, Toyota  (GB)  Ltd.,320  Purley  Way, Croydon  CR9  4HB.Tel:  01-681  1921. 
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LEICESTER  CHEMISTS 

2-4  FROG  ISLAND  LEICESTER  TEL:  56516/7 


CASH  & 
COLLECT 


The  Midlands'  leading  wholesalers  specialising  in  health  and  beauty  aids, 

toiletries  and  cosmetics. 

We  supply  departmental  stores,  drug  stores,  chemists,  supermarkets,  etc. 

BIRTHDAY  BONANZA 

IT'S  OUR  7th  BIRTHDAY  AND  WE'RE  GIVING  THE  PRESENTS 

Hundreds  of  super  special  offers  and  free  draw  with  fantastic  prizes 
including:  *  Holiday  voucher  value  £100  *  Set  of  custom  cases  *  50 
pocket  cameras  *  20  bottles  of  Asti  Spumante  -  plus  100's  of  other 

prizes  -  in  fact  everyone  gets  a  prize! 

Bonanza  day  is  Tuesday,  June  21st  -  we  will  be  open  from  8  am  to  9  pm  - 

come  and  join  us  celebrate  our  birthday. 

THESE  ARE  JUST  A  FEW  OF  OUR  MANY  OFFERS! 


ADORN 
Hair  Spray 
280  gramme 
1 .99  dozen 

COLGATE 
Toothpaste 

Family 
3.58  dozen 
Limited  Offer 

RIGHT  GUARD 
Antiperspirant 
260  gramme 
2.08  per  6 

ANADIN 

100's 
2.29  per  6 

AIRBALL 

Refills 
1 .89  dozen 

MITCHUM 
Antiperspirant 
Recommended 

1.15  39p 

BELLAIR 
Refills 
88p  per  dozen 

NORMAN 
HARTNELL 
Hair  Spray 
2.49  per  dozen 

S.R. 
Toothpaste 
Large 
2.16  per  dozen 

SOFT  &  GENTLE 
Antiperspirant 
Standard  9p  off 
3.28  per  dozen 

DENTU-CREME 

Economy 
2.89  per  dozen 

GILLETTE 
PLATINUM 
4.75  per  25 
Limited  Offer 

PONDS  CREAM 
Giant 
1.09  per  3 
Lemon  Cold  Only 

COLGATE 
Toothpaste 
Large 
2.04  per  dozen 
Limited  Offer 

We  are  the  leading  cash  and  carry  in  the  Midlands  specialising  in 
toiletries,  medicines   and   cosmetics,  we   have  a   fantastic   range  of 

clearance  lines  in  top  brand  cosmetics. 

LEICESTER  CHEMISTS  CASH  AND  COLLECT 

2/4  FROG  ISLAND,  LEICESTER  -  Ml,  exit  22  (10  mins.) 
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New  products 
and  packs 


Dietary 

Bran-slim  aid 

Thompson  Medical  Co  have  introduced  a 
slimming  aid  to  this  country  from  the 
United  States.  Bran-slim  (60  tablets,  £1-49) 
is  a  natural  product  based  on  a  wheat 
bran  formula  containing  honey  and 
molasses. 

It  is  said  to  have  enjoyed  "considerable 
success"  in  the  US  because  of  the  publicly 
stated  views  of  many  medical  authorities 
that  the  lack  of  fibre  in  modern  foods  is 
one  cause  of  obesity.  Two  tablets  chewed 
with  a  drink  before  meals  is  said  to  curb 
he  appetite,  and  each  1  -5g  tablet  is  worth 
ix  calories. 

The  product  will  be  backed  by  a 
j£  100,000  advertising  campaign  in  the 
hational  Press,  women's  magazines  and 
n  television  (in  all  areas  except  Eire) 
tarting  on  June  24.  There  is  an  introduc- 
ory  offer  of  one  free  pack  for  every 
leven  purchased  and  it  is  thought  that 
his  could  reduce  the  initial  selling  price 
o  £137  (Thompson  Medical  Co  Ltd, 
unard  Road,  North  Acton,  London 
IWIO  6PN). 

Sundries 

Kurlash  curler 

The  Mini  folding  eyelash  curler  has  been 
ntroduced  to  this  country  from  the  USA 
3y  LPB  Imports,  the  sole  UK  importers 
f  Kurlash  products.  The  advantages  of 
his  eyelash  curler  (£2  27)  are  that  it  is 
ore  compact,  requiring  less  handbag 
pace,  while  retaining  its  curling  qualities, 
■ays  the  company  (LPB  Import  Distri- 
)utors,  154  Manor  Park  Road,  Harlesden, 
-ondon  NW10). 

"osmetics  and  toiletries 

Outdoor  Girl  mascara  refill 

rhe  new  mascara  refill  from  Outdoor  Girl 
ills  almost  any  pack  from  Revlon  to 
timmel,  says  the  company.  Users  remove 
he  cap,  insert  the  nozzle  into  the  empty 
;arrel  of  almost  any  make  of  mascara 
nd  squeeze  the  contents  into  it. 

The  same  formula  is  used  as  in  Lashings 
nascara,  which  is  run-proof  and  "lash 
uilding"  but  contains  no  fibres.  The 
pecial  mascara  refill  (£0-38)  comes  in 
lack  and  dark  brown  and  will  refill  slim 
acks  up  to  four  times  or  the  large  packs 
nee  (Outdoor  Girl,  Hook  Rise  South, 
urbiton,  Surrey). 

Uorane  cornflower  lotion 

he  Laboratoires  Pierre  Fabre  who  man- 
facture  Klorane  products  have  added 
/ild   Cornflower   lotion    (£1-38)   to  the 


range.  This  is  an  eye  make-up  remover 
which  is  described  as  gentle,  refreshing 
and  effective.  Because  it  has  a  soothing 
action  it  can  also  be  used  to  bathe  the 
eyes  when  they  are  tired,  or  first  thing  in 
the  morning  to  reduce  puffiness. 

A  counter  display  unit  holding  one 
dozen  bottles  is  available  with  a  back- 
board illustrating  "an  alluring  pair  of 
French  eyes"  (distributors  Sancella  Ltd, 
Sancella  House,  Harpenden,  Herts). 


Ftescriptbn 
specialities 


ATIVAN  injection 

Manufacturer  Wyeth  Laboratories,  John 
Wyeth  &  Brother  Ltd,  Taplow,  Maiden- 
head, Berks 

Description  Clear  colourless  solution  con- 
taining lorazepam  4mg  per  ml 
Indications  Pre-operative  medication  or 
premedication  for  uncomfortable  or  pro- 
longed investigations  eg  bronchoscopy, 
arteriography,  endoscopy.  Treatment  of 
acute  anxiety  states,  acute  excitement  or 
acute  mania 

Contraindications  Severe  hepatic  dysfunc- 
tion. History  of  sensitivity  to  benzodia- 
zepines. Not  recommended  for  out-patient 
use  unless  patient  is  accompanied 
Dosage  By  intravenous  or  intramuscular 
injection,  but  former  preferred.  Absorption 
is  considerably  slower  by  intramuscular 
route  and  as  rapid  an  effect  may  be 
obtained  by  oral  administration  of  Ativan 
tablets.  Premedication :  —  0  05mg  per  kg 
(3  5mg  for  an  average  70kg  man).  Given 
intravenously  30-45  minutes  before 
surgery  when  sedation  will  be  evident  after 
5-10  minutes  and  maximal  loss  of  recall 
occur  after  30-45  minutes.  Given  intra- 
muscularly \-\\  hours  before  surgery  when 
sedation  will  be  evident  after  30-45  minutes 
and  maximal  loss  of  recall  after  60-90 
minutes.  Anxiety. — 0  025  to  0  03mg  per 
kg  (175  to  2  1  mg  for  an  average  70kg 
manj,  repeated  six  hourly.  Not  recom- 
mended for  children  under  12 
Precautions  Patients  should  remain  under 
observation  for  at  least  eight  hours  and 
preferably  overnight.  Patients  should  not 
drive  or  operate  machinery  within  24  hours 
and  should  be  advised  not  to  take  alcohol. 
Effects  of  centrally  acting  cerebral  de- 
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pressant  drugs  may  be  potentiated.  Elderly 
patients  may  require  lower  dosage.  Not 
recommended  in  first  three  months  of 
pregnancy.  Will  be  present  in  milk  of 
nursing  mothers  but  not  significant  if 
within  recommended  doses 
Side  effects  Imbalance  or  ataxia  are  signs 
of  excessive  dosage.  Drowsiness  may  occur 
initially,  usually  diminishing  as  treatment 
continues.  Occasional  confusion,  hangover, 
headache  on  waking,  dizziness,  blurred 
vision  and  nausea  have  been  reported 
Storage  Between  0°  and  4°C,  protected 
from  light 

Dispensing  diluent  May  be  diluted  1:1 
with  normal  saline  or  water  for  injections 
immediately  before  use.  Should  always  be 
diluted  if  given  intramuscularly.  Should 
not  be  mixed  with  other  drugs  in  the  same 
syringe 

Packs  10  x  1ml  ampoules  (£3-50  trade) 
Supply  restrictions  Recommended  on  pre- 
scription only 
Issued  June  1977. 

Liquid  GAVISCON 

Manufacturer  Reckitt  &  Colman  pharma- 
ceutical division,  Dansom  Lane,  Kingston- 
upon-Hull  HU8  7DS. 

Description  Pink,  aniseed-flavoured  suspen- 
sion containing  sodium  alginate  500mg  and 
sodium  bicarbonate  267mg  in  10ml  in  a 
thickened  base  containing  saccharin. 
Indications    Heartburn,    including  heart- 
burn of  pregnancy,  dyspepsia  associated 
with  gastric  reflux,  hiatus  hernia,  reflux 
oesophagitis,   regurgitation,   all  epigastric 
and  retrosternal  distress  where  the  under- 
lying cause  is  gastric  reflux. 
Dosage  Adults  and  children  over  12:  — 
10  to  20ml  after  meals  and  at  bedtime. 
Children  under  12: — 10ml  after  meals  and 
at  bedtime. 

Precautions  Each  10ml  contains  145mg 
(6.3mEq)  sodium,  which  may  be  important 
when  a  highly  restricted  salt  intake  is 
required. 

Storage  In  a  cool  place. 

Packs     Amber-coloured     bottle  500ml 

(£1.88|  trade). 

Issued  June  1977. 


on  TV 
next  week 

Ln — London;  M — Midlands;  Lc — Lancashire; 
V — Yorkshire;  Sc — Scotland;  WW — Wales  and 
West:  So — South;  NE — North-east;  A — Anglia; 
U — Ulster:  We — Westward;  B — Border; 
G — Grampian;  E — Eireann;  CI — Channel  Island. 

Anadin:  All  areas 
Bran-slim:  All  except  E 
Complan:  Lc,  So,  A,  Y,  NE 
Crest:  All  except  G,  E 
Elastoplast:  All  except  E 
Head  &  Shoulders:  Ln,  M 
Mum  rollette:  All  except  E 
Norsca:  Y 
Optcne:  Lc 
Optrex:  A 

Soft  &  Gentle:  All  areas 
Vitarich:  Lc 

Wilkinson  Sword  blades:  All  areas 
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From  the  maker 
to  the  chemist 

A  case-study  review  by  G.  N.  Kenyon,  head  of  marketing  and  sales,  Roadline  UK  Ltd 


Finding  a  reliable  and  economical  way  of 
distributing  several  thousand  packages  a 
week  to  wholesalers  and  retail  pharma- 
cies presents  quite  a  problem  for  a  manu- 
facturer. He,  in  common  with  his 
customers,  is  concerned  about  prompt 
delivery,  reliable  clearance  of  orders, 
and  a  lack  of  damage,  but  he  has 
to  organise  a  system  to  cope  with  such 
diverse  requirements  as  the  delivery  of  5 
tons  of  goods  to  a  Boots  warehouse,  for 
example,  and  a  small  consignment  to 
Penzance  or  Berwick-upon-Tweed.  More- 
over, every  customer  naturally  considers 
his  own  order  to  be  more  important  than 
anyone  else's. 

So  how  do  they  do  it?  Of  course,  some 
of  the  larger  manufacturers  distribute  all 
their  goods  themselves,  even  though  this 
means  maintaining  large  transport  fleets, 
and  a  highly  uneconomical  delivery  opera- 
tion to  the  more  remote  areas.  Some  use  a 
combination  of  their  own  transport  for 
the  larger  loads,  and  specialist  carriers  for 
the  smaller  consignments.  Others  leave  all, 
or  part  of  their  distribution  to  the  Trade 
Routes  service  of  Roadline  UK  Ltd,  the 
countrywide  carriers. 

Nationwide  network 

The  advantage  of  Roadline  is  that  it 
has  a  nationwide  network  of  75  depots  for 
collection  and  delivery,  connected  by  some 
l  .500  nightly  trunk  services.  The  staff  of 
each  depot  have  an  invaluable  local 
knowledge  of  the  towns  and  cities  they 
serve — the  problems  with  early  closing 
days,  the  one-way  systems,  and  the  best 
ways  of  avoiding  traffic  jams. 

Although  the  pattern  can  vary,  the  basic 
system  operated  by  Roadline  is  for  the 
local  depot  driver  to  call  on  the  customer 
at  the  same  time  each  day.  The  vehicle 
is  loaded  and  returns  to  the  depot  where 
the  goods  are  sorted  for  onward  shipment 
the  same  day. 

Two  companies  that  use  this  system  are 
Smith  &  Nephew,  from  various  ware- 
houses, and  Chesebrough-Pond's.  Mr 
Geoffrey  Hoare,  Chesebrough-Pond's  dis- 
tribution manager,  uses  the  company's 
own  vehicle  to  distribute  about  75  per  cent 
of  the  products,  leaving  the  remainder  to 
contractors.  Naturally,  the  contractors  get 
the  smaller,  less  economic  consignments, 
but  nevertheless,  Roadline  collects  about 
140  consignments  a  week,  each  with  an 
average  weight  of  about  6kg.  These  tend 
to  be  for  distribution  to  the  less  immed- 
iately accessible  areas,  such  as  Ilfracombe 
in  Devon,  Bridport  in  Dorset  and  some 
parts  of  Kent.  Although  these  may  not 
seem  inaccessible,  they  are  isolated  so  far 
as  the  Chesebrough-Pond's  distribution 
system  is  concerned.  Distribution  is  to 
wholesalers  and  large  stores'  warehouses 
only.  Mr  Hoare  insists  that  blanket  cover- 


age of  the  UK  is  essential,  and  that  this 
system  works  well.  "As  far  as  Roadline  is 
concerned",  he  says,  "we  adopt  the  piggy- 
back system — our  small  consignments  go 
on  other  people's  big  ones." 

Distribution  of  Smith  &  Nephew  pro- 
ducts for  the  north  of  England,  the  Mid- 
lands, and  the  whole  of  Wales  is  from  a 
warehouse  at  Rochdale,  Lanes.  Since  the 
goods  are  distributed  mainly  to  hospitals, 
wholesalers  and  to  retailers,  many  of  the 
consignments  are  quite  large — the  average 
being  30kg.  Again,  Smith  &  Nephew  use 
their  own  transport  for  about  75  per  cent 
of  distribution,  leaving  about  6  tons  a 
week  for  Roadline.  Mr  Les  Barker,  the 
depot  manager,  says :  "We  use  Roadline 
because  in  the  main  they  give  a  reasonable 
service.  The  price  is  generally  competitive, 
and  they  are  reasonably  reliable." 

Different  system 

Whereas  a  daily  collection  meets  the 
needs  of  Chesebrough-Pond's  and  Smith  & 
Nephew,  it  could  not  cope  with  the  goods 
distributed  by  Ashe  Laboratories  Ltd, 
Shore,  Littleborough,  Lanes,  so  a  different 
system  is  needed.  In  1975  this  company's 
distribution  was  analysed  and,  as  a  result, 
the  company  sold  its  fleet  of  vehicles, 
handing  over  distribution  to  Roadline  in 
July  of  that  year.  Subsequently,  it  was 
decided  that  all  the  products  of  the  com- 
pany's factories  should  be  distributed  from 
Littleborough,  and  this  change  took  place 
in  January  1976. 

Mr  Archie  Pilbeam,  group  distribution 
manager,  explains  that  economics  dictated 
the  change.  "Unless  a  firm  is  very  large, 
and  can  operate  its  traffic  on  similar  lines 
to  a  transport  company,  it  cannot  compete 
with  transport  operators,"  he  says,  and 
adds  that  if  you  use  a  number  of  operators, 
it  is  less  economical  than  using  a  large 
one,  unless  the  tonnage  each  carries  is  at 
an  optimum  level.  The  company  makes  a 
wide  range  of  products,  which  include 
pharmaceutical  and  toilet  preparations, 
Maw's  babycare  goods,  the  Sherley 
veterinary  range,  health  and  dietary  foods, 
and  the  Eugene  hair  care  products.  Con- 
signments vary  from  3-4kg  up  to  5  tons, 
so  Ashe  Laboratories  have  a  voracious 
appetite  for  trailers.  Therefore,  Roadline 
leave  boxvan  trailers  permanently  at  the 
factory,  and  there  is  even  a  Roadline  "tug" 
to  move  the  trailers  around  on  the  site 
when  they  have  been  filled.  Trailers  are 
replaced  every  day,  and  as  Archie 
Pilbeam  says :  "We  have  never  run  out  of 
trailers.  The  service  is  excellent,  and  they 
always  keep  spare  capacity  waiting." 

Consignments  from  Ashe  Laboratories 
go  to  either  the  Manchester  or  Burnley 
Roadline  depots;  those  for  the  north  of 
England  and  Scotland  going  via  Burnley, 


and  the  remainder  through  Manchester,  an 
arrangement  that  Archie  Pilbeam  consi- 
ders gives  him  the  best  average  delivery 
service.  On  the  time  taken  to  deliver 
goods,  he  says  that  a  survey  of  customers 
showed  that  95  per  cent  of  deliveries  take 
only  three  days  from  factory  to  customer. 
"It's  a  very  good  service,"  he  says,  "but 
the  extremes  do  cause  some  headaches, 
even  though  they  only  amount  to  5  per 
cent  of  our  business."  And  that  of  course, 
is  true  of  any  facet  of  manufacture  or 
distribution. 

"Using  Roadline  is  definitely  more 
economical  than  having  our  own  fleet  and 
using  a  number  of  carriers,"  Mr  Pilbeam 
goes  on.  "We  must  have  a  national  oper- 
ator distributing  for  us,  and  we  find  that 
liaison  with  the  Roadline  management  is 
excellent."  Roadline  constantly  aims  to 
improve  the  5  per  cent  of  deliveries  that 
exceed  the  three-day  service  and  the  occa- 
sional split  deliveries  that  occur. 

Quicker  delivery 

Companies  that  have  their  own  fleets,  or 
that  require  quicker  delivery,  may  use  a 
system  tailored  specially  to  suit  their 
needs.  Richardson-Merrell  Ltd,  Skelmers- 
dale,  Lancashire,  are  a  case  in  point.  They 
have  their  own  fleet  of  heavy  vehicles,  and 
rely  on  contractors  for  local  delivery. 
Roadline  distributes  Richardson-Merrell 
products  throughout  Scotland,  and  every 
Friday  a  vehicle  leaves  the  factory  at 
Skelmersdale  and  takes  a  load  to  the  Edin- 
burgh depot  for  delivery  by  Roadline  on 
Monday.  The  load  averages  8  tons,  and 
since  the  main  outlets  (there  are  150  in 
Scotland)  are  hospitals,  wholesalers,  cash- 
and-carry  warehouses  and  Co-op  stores, 
the  average  consignment  is  about  250kg. 
Once  the  goods  arrive  in  Scotland,  they 
follow  the  normal  Roadline  distribution 
pattern. 

Mr  Robert  Heaviside,  the  warehouse 
and  distribution  manager  for  Richardson- 
Merrell,  says  that  he  finds  the  Roadline 
rates  "acceptable",  and  that  Roadline's  de- 
livery service  in  the  Aberdeen  area  is 
particularly  good. 

Roadline  Relay  Express 

In  terms  of  specialised  delivery  for  manu- 
facturers, Roadline's  Relay  Express  service 
comes  close  to  the  ultimate.  The  principle 
is  that  the  manufacturer  trunks  his  goods 
into  as  many  as  12  special  Roadline  depots 
known  as  "gateway  centres".  These  are 
generally  special  sections  within  Roadline 
depots,  and  they  are  open  24  hours  a  day, 
five  days  a  week.  The  system  is  designed 
to  take  total  responsibility  for  distribution 
from  receipt  of  goods  within  specific  time 
limits — generally  48  hours.  Goods  arriving 
at  the  gateway  centre  before  6  am  are 
delivered  the  same  day ;  those  arriving 
after  6  am  are  delivered  the  following  day. 

This  is  the  system  that  has  been  adopted 
by  Bellair  Cosmetics  Ltd,  Winsford,  Che- 
shire. The  company  trunks  direct  into  six 
gateway  centres  —  Bermondsey,  Basing- 
stoke, Chatham,  Leeds,  Manchester  and 
Wolverhampton — at  the  rate  of  about  30 
tons  every  day.  The  average  consignment 
is  in  the  150-200kg  range,  which  means 
that  individual  consignments  can  be  any- 
thing from  two  parcels  up  to  2  tons.  The 
company  also  trunks  about  the  same 
volume  of  goods  to  its  larger  customers. 
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Mr  Brian  A.  Bates,  managing  director 
of  Bellair  Cosmetics,  says  he  wants  to  be 
able  to  retain  control  of  the  goods 
throughout  distribution.  "What  I  want  is 
a  regular  routine  delivery  service  in  four 
to  five  working  days,  guaranteed  for  100 
per  cent  of  our  deliveries,"  he  says,  adding 
that  delivery  is  generally  acceptable. 

Prices  competitive 

Roadline  isn't  just  a  collection  of  sys- 
tems, though ;  it  depends  primarily  on  the 
people  employed  in  all  the  depots  around 
the  country,  and  on  sound  management. 
As  most  customers  agree,  prices  are  com- 
petitive, and  few  other  companies,  if  any, 
:an  offer  such  a  comprehensive  delivery 
ystem.  However,  Mr  Bates  admits  that 
Bellair  could  get  delivery  cheaper.  "In 
terms  of  actual  payments,  I'm  sure  we 
ould  save  money,  but  that  would  be  lost 
in  losses  and  higher  management  costs. 


We'll  not  make  profits  by  saving  on  trans- 
port ;  we'll  make  profits  by  selling  more 
goods  to  the  right  consumers  and  deliver- 
ing them  on  time,  in  the  right  condition, 
more  often." 

As  far  as  the  people  are  concerned,  Mr 
Barker,  of  Smith  &  Nephew,  makes  a 
different  point :  "We've  got  a  good  rela- 
tionship with  the  staff  and  depot  man- 
agers," he  says,  "and  the  northern  area 
director  will  take  a  personal  interest  in 
solving  our  problems.  This  is  much  appre- 
ciated, even  if  we  don't  always  get  the 
desired  results  owing  to  seasonal 
problems." 

So  there  is  the  combination — systems  to 
suit  large  or  small  consignments;  a  per- 
sonal relationship  to  ensure  that  problems 
are  soon  ironed  out,  and  at  the  delivery 
stage,  people  with  local  knowledge — all 
playing  their  part  in  the  complicated 
business  of  getting  the  goods  from  the 
factory  to  the  shelves  in  the  outlets. 
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Deep  Cleansing  Tonic  sales 
have  gone  through  the  roof;  so  much  so, 
that  we're  backing  it  with  even  heavier 
advertising  with  big  impact  spaces  in  the  Sun  and 
Sunday  Mirror  -  through  May,  June  and  July. 

Make  sure  Deep  Cleansing  Tonic  is 

on  your  self-select  shelves. 
When  they  see  it,  they  buy  it ! 
Deep  Cleansing  Tonic  works. 
For  chemists'  sales,  as  well. 

4"  DEEP  CLEANSING  TONIC  + 

good  news  for  oily  skins. 


Equipment 

Vial  opening  and  closing  machine 

The  Screwmatic  servo-assisted  unit,  de- 
signed by  Werner  Zinsser  of  West 
Germany  to  open  and  seal  scintillation 
counting  bottles  or  vials,  is  now  available 
trom  Koch-Light  Laboratories  Ltd,  Coin- 
brook,  Bucks  SL3  OBZ  (£195).  It  may 
also  be  used  for  other  types  of  containers 
and  caps  using  differently  sized  drive  pads. 

The  unit  is  wall  mounted  and  plugged 
into  a  convenient  power  point.  A  bottle 
cap  is  fitted  loosely  and  then  pressed 
against  the  spinning  drive  of  the  machine, 
when  it  is  firmly  sealed.  By  reversing  the 
operation,  the  container  is  uncapped,  with 
the  cap  falling  into  a  suitable  receptacle. 

Lower  price  security  offer 

To  any  pharmacist  producing  a  bona  fide 
written  quotation  for  a  video  closed  circuit 
television  system,  Retail  Security  Systems, 
84  South  Accommodation  Road,  Leeds  10, 
offer  a  lower  price  for  an  identical  or  com- 
parable system.  The  company  says  that  as 
the  market  has  become  increasingly  com- 
petitive, retailers  have  naturally  benefitted, 
especially  in  the  pharmacy-sector,  where 
CCTV-systems  have  been  particularly 
effective  in  cutting  theft  from  shops. 

Child-resistant  medicine  cupboard 

A  child-resistant  medicine  cupboard  for 
bathrooms,  kitchens,  etc,  is  being  manufac- 
tured by  Thomas  Sampson  (Oldham)  Ltd, 
Clydesdale  Street  Works,  Copsterhill  Road, 
Oldham,  Lanes  OL8  1AQ  (£13  80  +  VAT). 
It  incorporates  two  patented  components: 
a  cam  hinge  and  a  safety  latch. 

The  cupboard  has  two  doors  and  access 
is  achieved  by  pressing  one  and  at  the 
same  time  pulling  the  other.  The  makers 
state  that  this  action  deceives  small 
children  (and  a  surprisingly  large  number 
of  adults).  In  the  closed  position  the  doors 
lie  against  a  compressible  stop,  and  a 
small  rearward  movement  (^in)  of  one 
releases  the  other.  The  hinge  has  a  cam 
and  floating  pivot  which  ensures  con- 
tinuous contact  between  the  door  and 
cabinet  end  during  opening. 

The  cabinet  is  in  laminated-faced  15mm 
board  finished  in  white  melamine  enamel 
with  aluminium  trims.  It  measures  17  X 
16  x  6in,  and  is  fitted  with  three  shelves 
and  divider.  Initially  distribution  is  direct 
from  the  manufacturer,  but  later  the  cup- 
board may  be  made  available  through 
retail  outlets  including  pharmacies. 
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Heard  but  not  heeded 

So  Mr  Moyle  has  been  converted  by 
pharmacy  to  the  view  that  the  public  must 
be  better  educated  to  treat  medicines  with 
care !  One  wonders  why  the  holder  of 
such  an  important  office  needed  to  be 
converted. 

I  accept  the  need  for  active  and  contin- 
uing political  contact  with  Ministers  and 
others  and  in  many  ways  welcome  the 
vigour  and  energy  with  which  the  present 
policy  is  being  pursued.  But  who  is  kidding 
who  if  the  Minister  voices  platitudes  when 
he  is  a  guest  at  our  table?  Just  what  is 
meant  by  ".  .  .  the  voice  of  pharmacy  is 
listened  to  in  the  corridors  of  power  .  .  ." 
From  the  results  manifest  to  date  where 
rural  dispensing,  sales  of  analgesics,  sales 
of  animal  medicines  and  the  General  Sale 
List  are  concerned,  it  is  self-evident  that 
the  voice  of  pharmacy  goes  in  one  ear  and 
out  of  the  other  and  disappears  down  the 
corridors  of  power.  I'll  call  for  three 
cheers  on  the  day  that  the  Minister  says 
"I  will  take  heed  of  the  voice  of  phar- 
macy". But  he  did  not  say  that,  and  do 
not  let  us  delude  ourselves  that  he  did. 

The  main  objective  of  all  governments 
is  to  remain  in  power.  This  was  brought 
home  to  me  with  brutal  frankness  when, 
as  a  member  of  a  delegation  meeting  Dr 
Owen  on  the  subject  of  rural  dispensing, 
I  made  a  plea  that  he  should  assess  care- 
fully the  strength  of  the  arguments  put 
forward  by  both  sides  and  then  do  what 
he  knew  in  his  mind  to  be  right  and  just. 
His  reply  was :  "You  speak  very  persua- 
sively, Mr  Youings,  but  unfortunately  I 
have  only  a  majority  of  three  in  the  House 
of  Commons!"  It  seems  that  what  is  right 
and  wrong  has  nothing  to  do  with  politics. 

Some  day  we  may  again  have  Ministers 
who  care  about  the  Health  Service.  If  the 
voice  of  pharmacy  is  then  "heeded"  as 
opposed  to  "listened  to",  we  may  get  some 
results. 

K.  W.  Youings 

Castle  Cary,  Somerset 

Urgent  action  needed 

I  have  just  received  a  cheque  for  £430  99 
to  complete  December  1976  NHS.  Unlike 
the  Inland  Revenue,  I  cannot  claim  interest 
on  the  money  owed  to  me  by  the  Depart- 
ment of  Health,  and,  unlike  the  rest  of  the 
country,  I  worked  for  nothing  in  that 
December  while  Bacchus  blew  long  and 
loud.  That  we  now  are  said  to  owe  £llm 
to  the  department  is  incomprehensible,  as 
Kenneth  Sims  explained  (Letters,  June  4). 
How  can  half  the  pharmacies  go  bankrupt 
or  unsaleable  if  we  were  so  overpaid 
and  well  financed  in  the  last  decade.  It  is 
not  negotiable.  Action  speaks  louder  than 
words. 

The    Rt    Hon    David    Ennals,  MP, 


naturally  wishes  the  status  quo  to  persist 
and  encourages  us  (Silver  Jubilee  message 
p803)  to  sell  and  increase  our  OTC  busi- 
ness activities  so  that  NHS  dispensing  can 
continue  to  be  provided  at  half  price.  The 
pharmacist  doing  two  jobs  for  the  price  of 
one,  and  being  so  overworked  trying  to 
survive,  has  no  time  to  sit  back  and  look 
at  the  situation  objectively. 

The  PSNC  must  be  given  total  support 
in  whatever  action  it  deems  necessary. 
Moral  scruples  are  a  luxury  we  can  no 
longer  afford.  If  the  Society  allows  further 
closures  under  any  pretext,  it  will  have 
failed  to  protect  the  interests  of  its  mem- 
bers and  should  return  its  Royal  Charter 
as  being  no  longer  fit  to  pursue  its  aims. 
At  the  time  of  the  Enoch  Powell  cuts  it 
was  said  no  action  could  be  taken  because 
the  companies  in  pharmacy  would  not  sup- 
port it. 

For  this  reason  my  previous  letter 
argued  for  the  dismantling  of  the  Com- 
panies Act  and  the  return  to  private  in- 
dividuals of  the  pharmacies  concerned  with 
a  limitation  on  the  number  any  one  person 
may  own — greed  being  the  well-known 
motivation  of  original  capitalism,  not 
always  working  in  the  public  interest. 

We  no  longer  have  time  on  our  side. 
Let  the  companies  prove  me  wrong  that 
they  do  have  total  commitment  to 
pharmacy.  Who  has  the  guts  to  support 
the  following  if  the  Pharmaceutical  Ser- 
vices Negotiating  Committee  come  to  a 
dead  end  with  the  Department — no  in- 
crease allowed  and  the  film  to  be  re- 
covered? 

Week  1  No  Sunday  rota  or  "urgent"  pre- 
scriptions. No  dispensing  after  5  pm. 
Week  2  Open  only  9am- lpm  for  five 
days.  Closed  afternoons  and  evenings. 
Week  3  Undated  resignation  forms  from 
the  NHS  contract  put  into  effect.  Closed 
all  week. 

Week  4  Re-open.  Private  dispensing  only, 
based  on  a  fee  of  £1  per  item  plus  retail 
price. 

Ring  your  local  Pharmaceutical  Com- 
mittee secretary  today — enough  is  enough  ! 

R.  N.  Thomas 
Holyhead 

Fair  remuneration 

It  is  now  many  years  since  I  was  an  angry 
young  man  and  last  put  pen  to  paper.  1 
am  now  middle  aged  and  much  pharma- 
ceutical water  has  passed  under  the  bridge, 
never  to  return.  I  have  had  my  share  of 
fruitless  committee  meetings,  bought  my 
NPU  shares  as  a  dutiful  member,  and  after 
nearly  18  years  as  a  proprietor  pharmacist 
I  have  much  to  be  thankful  for. 

Retail  pharmacy  has  given  me  a  reason- 
able standard  of  living.  True  I  have  had 
to  work  for  it,  sometimes  70  hours  a  week, 
true  it  is  slowly  slipping  away  again,  but 
these  are  inflationary  times  and  everyone  is 
feeling  the  pinch.  But  how  many  profes- 
sions or  trades  are  facing  a  reduction  in 
remuneration. 

I  have  reduced  my  staff  over  the  years 
to  the  very  minimum  and  cannot  manage 
on  less.  My  rent  quadrupled  when  my  lease 
was  renewed,  not  to  mention  all  the  other 
increases  in  overheads  that  everyone  has 
had  to  bear. 

How  do  we  react  to  the  new  proposed 
cut?  Work  longer  hours,  have  less  holi- 
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days?  Sell  the  family  car?  Or  just  accept 
a  lower  standard  of  living?  Eat  less  meat? 
I  suppose  the  family  could  become  vege- 
tarians, but  even  carrots  and  potatoes  are 
expensive  now. 

We  could  of  course  pay  £18  and  be- 
come members  of  ASTMS.  They  have  all 
the  answers.  Get  rid  of  the  capitalist 
owners  of  all  the  shops,  who  employ  slave 
labourers.  Strike  them  all  off  the  register, 
send  them  to  the  pharmacies  of  Siberia 
for  their  offences — rota  breaking  and  leap- 
frogging. Who  knows,  it  may  be  better  in 
Siberia ! 

The  old  contract  is  ridiculously  compli- 
cated and  works  against  the  contractor  all 
the  time.  The  proposed  new  contract  is 
equally  as  complicated,  and  I  do  not  think 
it  will  help  us. 

We  need  fair  remuneration  for  a  fair 
day's  work: — dispensing  fees  to  cover  a 
pharmacist  manager's  wages  in  a  pharmacy 
dispensing  the  national  average  number  of 
scripts ;  on-cost  to  pay  the  overheads  and 
allow  a  reasonable  return  on  capital  for 
the  owner.  After  all  these  years  of  negotia- 
tion it  is  time  the  PSNC  achieved  some- 
thing for  us. 

But  the  enemy  are  clever.  The  best  form 
of  defence  is  attack.  The  chemists  want 
more  money.  Threaten  them  with  a  reduc- 
tion of  mammoth  proportions,  then  they 
will  worry.  Let  them  threaten  to  strike 
(they  won't,  of  course,  they  never  do). 
Then  under  pressure  relent.  Don't  reduce 
their  wages.  Just  don't  give  them  any  more  ; 
let  them  think  they're  lucky  to  get  what 
they  are  getting. 

Well  Mr  Worby,  the  ball  is  in  your 
court.  Let's  see  if  you  can  do  any  better 
than  your  predecessors.  The  hopes  of  a 
reducing  number  of  proprietor  pharmacists, 
and  indirectly  all  of  pharmacy,  is  in  your 
hands. 

J.  D.  Glassman 

London  E2 

The  aims  of  ASTMS  ] 

In  answer  to  the  letter  from  Mr  M.  A. 
Clark  of  Wellington,  Somerset,  in  your 
April  30  issue,  might  I  tactfully  suggest 
that  he  misunderstood  my  meaning? 

To  answer  his  points  in  order.  I  am 
accused  of  being  "profoundly  ignorant"  of 
phamacists'  salaries,  paid  to  employee 
pharmacists  in  multiple  and  single  shops. 
As  many  of  your  readers  are  now  mem- 
bers of  ASTMS,  and  have  communicated 
with  me  over  the  past  years,  I  could 
hardly  be  unaware  of  rates  paid  to  retail 
employee  pharmacists.  I  am  acutely  aware 
that  many  employees  are  grossly  under- 
paid in  comparison  with  parallel  profes- 
sions, and  in  comparison  with  salaries 
offered  in  the  pharmacy  Press.  I  have  up- 
to-date  lists  of  the  salary  scales  of  many 
of  the  largest  multiples ;  many  of  our  mem- 
bers are  frank  about  their  incomes. 

Perhaps  I  can  enlighten  Mr  Clark  on 
my  intentions  which  have  been  frequently 
published  over  the  past  years.  My  inten- 
tion is  simply  to  make  pharmacists,  em- 
ployee and  employers,  more  prosperous.  1 
would  like  to  see  all  employee  pharma- 
cists enjoying  a  professional  rate  of  pay 
which  by  today's  standards  should  be 
£6,000  a  year  at  last,  without  various  con- 
ditions attached. 

Not  only  do  we  hope  to  improve  the 
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employee's  lot,  but  unlike  our  less  en- 
lightened friends  in  other  unions,  we  want 
to  help  our  employer  pharmacists  to 
finance  their  employee's  salaries. 

We  want  to  represent  chemist  contrac- 
tors in  negotiations  on  prescription  rates, 
with  the  Department  of  Health.  1  am  cer- 
tain ASTMS  could  be  far  more  persuasive 
than  our  present  representatives.  We  want 
medicine  sales  and  dispensing  of  prescrip- 
tions to  be  the  sole  prerogative  of 
pharmacists. 

We  want  pharmacists  to  show  a  net  in- 
crease in  numbers,  particularly  in  rural 
areas.  After  all,  we  are  a  part  of  the 
medical  service  of  this  country,  and  pro- 
viding this  service  to  those  in  need  of 
medical  aid  should  be  our  prime  con- 
sideration. Lastly  I  want  pharmacies  to 
show  a  worthwhile  profit  in  proportion  to 
the  capital  invested.  What  could  be  more 
fair?  'Geraint  Davies 

Candidate's  thanks 

May  I  through  the  columns  of  C&D  thank 
all  those  pharmacists  who  supported  me 
in  the  recent  PSGB  Council  elections. 
After  being  so  nearly  succesful  this  year, 
I  hope  to  allow  those  who  supported  me 
another  opportunity  next  year.  In  the 
meantime  I  shall  continue  to  work  for 
those  principles  that  were  the  basis  of  my 
policy  statement  this  time. 

Dr  J.  H.  S.  Foster 
London  SW12 


Westminster  report 

Vaccine  damage  payments 

The  Government  has  decided  to  accept  in 
principle  that  there  should  be  a  payments 
scheme  for  people  who  are  seriously 
damaged  as  a  result  of  vaccination.  Mr 
David  Ennals,  Secretary  for  Social  Servi- 
ces, announced  in  the  House  of  Commons 
on  Tuesday  that  the  scheme  would  apply 
to  existing  as  well  as  new  cases. 

Details  of  the  scheme,  including  the 
amounts  to  be  paid,  could  not  be  decided 
until  after  the  Government  had  considered 
the  report  of  the  Royal  Commission  on 
Civil  Liability,  expected  this  autumn. 

Mr  Ennals  later  confirmed  that  compen- 
sation would  apply  to  all  types  of  damage 
resulting  from  any  vaccine  recommended 
to  the  public  as  Government  policy. 

Closure  of  pharmacies 

In  a  Commons  written  answer,  Mr  Roland 
Moyle,  Minister  for  Health,  said  that  the 
number  of  pharmacies  in  Great  Britain 
on  the  register  of  the  Pharmaceutical 
Society  declined  by  2  5  per  cent  in  1975 
and  19  per  cent  in  1976.  The  total  in 
1975  was  1  1,733  and  in  1976  11,507,  com- 
pared with  14,293  in  1967. 

Contractors'  remuneration 

Asked  by  Mr  Geoffrey  Pattie  about  cur- 
rent levels  of  NHS  remuneration  paid  to 
chemist  contractors,  the  Minister  for 
Health,  Mr  Roland  Moyle  said  the  current 
level  was  intended  to  meet  the  labour  and 
all  other  costs  of  chemist  contractors 
including  a  notional  salary  for  the  work- 
ing proprietor,  and  to  provide  a  profit 
margin  of  16  per  cent  on  capital  employed. 


"Martindale — The  Extra  Pharmacopoeia." 
27th  edition.  Editor,  Ainley  Wade, 
BPharm,  MPhil,  MPS.  Pharmaceutical 
Press,  1  Lambeth  High  Street,  London 
SE1  7JN.  9f  x  7iin.  Pp  xxxii  +  2077.  £30. 

"Martindale.  The  Extra  Pharmacopoeia. 
Incorporating  Squire's  Companion" — in 
short,  a  new  edition  of  what  has  become 
universally  known  over  the  years  as  phar- 
macy's "bible".  With  each  succeeding  edi- 
tion the  range  of  drug  therapy — or  at  least 
the  fund  of  knowledge  about  it — is  found 
to  have  continued  its  exponential  growth, 
and  despite  the  editor's  attempts  to  jettison 
monographs  on  out-of-favour  medicines, 
the  available  and  necessary  material  con- 
tinue to  tax  the  ingenuity  of  the  pub- 
lishers. This  time  the  page  size  is  increased 
by  40  per  cent  and  there  is  a  revised  typo- 
graphical design  (making  things  easier  to 
find,  but  not  necessarily  easier  to  read,  we 
found) — and  a  special  paper  has  been  used 
which  permits  some  2,100  pages  to  be 
accommodated  in  the  book's  some  2|in 
thickness  (actually  some  |in  less  than  the 
twenty-sixth  edition). 

Martindale's  general  content  needs  no 
explanation  to  pharmacists,  but  the  statis- 
tics speak  for  themselves:  Full  mono- 
graphs on  some  3,130  substances;  short 
monographs  on  a  further  1,040;  formulas 
of  over  1,450  proprietary  medicines  mar- 
keted in  Great  Britain ;  a  directory  of 
1,430  manufacturers;  a  22-p  index  to 
drugs  by  clinical  use,  and  a  43,000-entry 
general  index.  There  are  33,000  abstracts 
and  references,  selected  from  the  total  of 
65,000  considered  from  1,100  journals. 

But  committed  users  will  find  a  changing 
emphasis  in  this  new  edition,  towards  the 
clinical  rather  than  the  pharmaceutical  in 
terms  of  the  information  sources  used  in 
the  revision.  The  editor  says  in  his  preface 
that  this  is  because  pharmacists  are  now 
more  interested  in  clinical  pharmacy  and 
because  more  pharmacy  students  are 
undergoing  clinically-orientated  studies. 
"Martindale  is  increasingly  being  used  as 
a  textbook  as  well  as  in  its  traditional  role 
of  reference  book  or  source  of  passive 
information."  The  extent  of  this  "text- 
book" information  can  easily  be  missed  if 
the  "traditional"  user  fails  to  "read"  rather 
than  "look  up"  Martindale.  As  an  illust- 
ration, the  antibiotics  section  gives  con- 
cise information  on  classification  by 
chemical  structure  and  by  type  of  anti- 
microbial activity;  an  explanation  of  anti- 
microbial action  :  testing  for  sensitivity ; 
microbial  resistance ;  transferable  resist- 
ance;  absorption  and  fate;  choice  of  anti- 
biotic ;  combined  therapy ;  prophylactic 
use ;  antibiotic  "policies" ;  hazards  of 
therapy,  and  antibiotics  in  food — including 
uses  in  veterinary  medicine,  in  animal  feed 
supplements,  as  food  preservatives  and  in 


plant  disease  control.  These  headings  are 
not  new,  but  they  do  show  how  Martin- 
dale's  text  may  be  used  by  practising 
pharmacists  to  keep  themselves  up  to  date. 

The  extensive  overseas  circulation  of 
Martindale  is  reflected  in  a  number  of 
ways — the  addition  of  many  more  proprie- 
tary names  for  single  drugs  in  use  over- 
seas; note  of  different  usage  in  different 
parts  of  the  world ;  inclusion  of  many 
drugs  used  in  proprietary  preparations  in 
countries  outside  the  UK  and  USA,  and 
the  inclusion  of  some  700  overseas  names 
in  the  manufacturers  directory.  Much  of 
this  information  is,  of  course,  invaluable 
to  the  UK  pharmacist  receiving  requests 
for  medicines  from  abroad. 

In  another  part  of  the  preface,  the 
editor  says:  "It  has  long  been  held  that 
all  pharmacists  should  be  able  to  provide 
information  on  the  drugs  they  handle  but 
with  the  increasing  thirst  for  information 
on  drugs  this  approach  has  been  found 
inadequate  and  drug  information  specia- 
lists have  been  established  at  several 
levels."  That  in  itself  should  be  enough  to 
spark  a  new  debate  in  the  profession  on 
the  role  and  expertise  of  the  pharmacist, 
but  equally  it  highlights  the  fact  that  today 
no-one  can  claim  really  to  be  expert  about 
the  broad  spectrum  of  drug  action  and 
use.  Everyone  needs  reliable  information 
sources  ready  to  hand — and  for  most 
practising  pharmacists,  Martindale  must 
remain  indispensable. 

Other  Books 

Retail  Security — A  Management  Function 

Denis  E.  Byrne  and  Peter  H.  Jones.  20th 
Century  Security  Education  Ltd.  (293 
Kingston  Road,  Leatherhead,  Surrey  KT22 
7NJ).  8iin  x  5iin.  Pp  242.  £6-50. 
The  authors  are  security  controllers  in 
large  retail  chains  and  are  able  to  put  their 
experiences  to  good  use  in  this  book.  In 
his  foreword  Lord  Redmayne,  chairman  of 
the  recently  formed  Association  for  the 
Prevention  of  Theft  in  Shops,  says  the 
book  should  be  compulsory  reading  for 
retail  managers  at  every  level. 

The  reader  will  find  a  wealth  of  infor- 
mation on  security  which  is  intended  to 
stimulate  him  to  think  hard  about  the 
minutiae  of  his  security  system.  Subjects 
covered  include :  Principles  of  loss,  the 
problem,  security  staff,  physical  security 
(equipment  review),  movement  of  goods  in 
bulk,  point  of  sale  security,  layout,  cash 
office,  law,  customer  theft,  fire  and  safety. 

Books  received 
Dictionary  of  Chromatography 

Dr  Ronald  C.  Denney,  Macmillan,  (4 
Little  Essex  Street,  London  WC2R  3LF). 
6}  x  5Jin.  Pp  191.  £15. 
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Value  of  inter-profession 
contact  questioned 


The  Council  of  the  Pharmaceutical  Society 
agreed  at  its  June  meeting  that  a  further 
meeting  with  related  health  professions 
should  be  arranged  without  delay.  The  first 
meeting  was  convened  at  the  Society's 
headquarters  on  April  23,  and  the  results 
of  the  meeting  were  discussed  by  Council 
in  May  (C&D,  May  14,  p702).  When  the 
Council  reconsidered  the  matter  this  month 
Mr  J.  P.  Kerr  argued  that  it  seemed  im- 
possible to  get  agreement  between  bodies 
within  the  National  Health  Service  since 
each  had  conflicting  desires.  Money  was 
the  common  denominator,  but  unfortu- 
nately was  limited  in  the  NHS,  and  if  there 
were  a  greater  share  to  be  had,  then  each 
profession  would  want  that  share.  The 
British  Medical  Association  had  made  it 
clear  that  it  wanted  charges  on  health  ser- 
vices, which  was  opposite  to  the  view 
taken  by  pharmacists.  It  was  questionable 
whether  a  meeting  would  achieve  anything 
in  real  terms. 

Mr  D.  Dalglish  believed  that  there  were 
many  areas  in  which  the  Society  could  co- 
operate in  overall  strategy  within  the  NHS. 
As  a  health  profession,  pharmacy  had  a 
fundamental  right  to  participate  in  dis- 
cussions concerning  the  running  of  the 
NHS.  Professor  A.  H.  Beckett  supported 
the  continuation  of  discussions.  The  pro- 
fessions as  a  whole  were  being  attacked, 
and  the  more  they  could  get  together  and 
influence  public  opinion,  the  better  for  all 
concerned.  Mr  A.  G.  M.  Madge  agreed  it 
was  an  opportunity  which  must  not  be 
missed. 

Mrs  C.  M.  Puxon  (Privy  Council 
nominee),  supporting  the  recommendation, 
pointed  out  that  by  getting  together,  the 
professions  had  an  opportunity  of  learn- 
ing something  of  each  other's  problems. 
It  was  agreed  that  the  secretary  and 
registrar  (Mr  D.  F.  Lewis)  should  proceed 
to  arrange  the  date  and  time  of  the  next 
meeting  of  the  professions. 

Psoriasis  sufferers'  problems 

Mrs  Joyce  Gilbert  reported  that  she  had 
attended,  on  behalf  of  the  Society,  the 
annual  meeting  of  the  Psoriasis  Association 
and,  as  a  result  of  her  attendance  and  of 
discussions  at  the  meeting,  she  thought  that 
pharmacists  ought  to  be  aware  of  some 
aspects  of  the  disease  and  its  treatment. 
There  were  about  a  million  sufferers  of  the 
disease  in  the  UK. 

The  point  were  as  follows:  (1)  Pharma- 
cists should  be  aware,  and  where  necessary 
convey  the  information  to  the  public,  that 
psoriasis  was  a  non-infectious,  non- 
contagious skin  disease  which  was  not 
caused  by  conditions  of  poor  hygiene.  (2) 
Patients  should  be  instructed  on  the  need 
for  sparing  use  of  steroid  preparations.  The 
Psoriasis  Association  had  a  recent  report 
of  a  patient  who  had  to  have  her  skin 


stitched  because  it  had  become  so  thin  and 
fragile  from  copious  application  of  steroid 
creams.  (3)  Patients  should  be  warned  to 
apply  steroid  preparations  to  the  affected 
parts  only,  and,  particularly,  not  to  the 
face.  (4)  Patients  should  be  warned  against 
allowing  steroid  preparations  to  be  used 
by  friends  and  relatives.  (5)  Patients  receiv- 
ing long-term  local  steroid  therapy  should 
endeavour  to  see  their  medical  adviser  at 
regular  intervals.  (6)  Occlusion  under  poly- 
thene and  ultra-violet  treatments  should 
not  be  used  concurrently  with  cortico- 
steroid therapy,  unless  under  medical 
advice. 

It  was  reported  to  the  Education  Com- 
mittee that  a  meeting  had  been  held 
recently  at  the  West  Midlands  regional 
health  authority  to  discuss  the  national 
appointments  scheme  for  preregistration 
graduates  in  the  hospital  service.  A  report 
of  the  meeting  was  being  sent  to  each 
school  of  pharmacy. 

It  was  recommended  by  Committee,  and 
agreed  by  Council,  that  the  degree  of 
bachelor  of  pharmacy  at  the  University  of 
Nottingham  should  be  approved  for  the 
purpose  of  registration  for  a  period  of 
three  years.  It  was  noted  that  the  depart- 
ment of  pharmacy  was  to  give  further  con- 
sideration to  the  amount  of  specialisation 
in  the  final  year. 

Postgraduate  education 

The  Society's  representatives  at  the  forth- 
coming discussions  with  regional  pharma- 
ceutical officers  and  the  Department  of 
Health  on  the  joint  submission  on  the 
establishment  of  new  regional  postgraduate 
education  committees,  will  explain  that 
it  is  now  the  Council's  view  that  the  Com- 
mittee should  contain  four  general  prac- 
tice pharmacists,  one  industrial  pharmacist 
and  one  hospital  pharmacist,  together  with 
two  members  from  schools  of  pharmacy, 
two  members  appointed  by  the  regional 
health  authority,  and  one  member  of  the 
Pharmaceutical  Society's  Council.  That  was 
recommended  by  the  Education  Com- 
mittee and  agreed  by  Council,  following 
consideration  of  the  1977  Branch  Repre- 
sentatives' Meeting  resolution  on  the 
subject. 

Practice  papers  chosen 

It  was  reported  to  the  Organisation  Com- 
mittee that  seven  papers  had  been  selected 
by  the  adjudicating  panel,  from  the  total 
submitted,  to  be  formally  presented  at  the 
practice  research  session  of  the  British 
Pharmaceutical  Conference  in  Sheffield. 
Each  paper  will  be  allocated  10  minutes  for 
presentation,  followed  by  a  10-minute 
discussion.  The  order  of  presentation  will 
be  decided  by  the  chairman  of  the  session. 

The  following  dates  for  meetings  in 
1978  were  agreed:  Annual  meeting  on 
May  1 7  ;  Branch  Representatives'  Meeting 


on  May  18;  branch  secretaries'  meeting  on 
October  1 1 ;  and  regional  secretaries'  meet- 
ing on  October  12. 

It  was  reported  that  Dr  L.  G.  Goodwin 
had  been  awarded  the  1978  Harrison 
Memorial  medal  and  would  deliver  the 
Memorial  Lecture  as  the  Conference  lec- 
ture at  the  British  Pharmaceutical  Con- 
ference in  Coventry.  He  will  speak  on 
"The  relation  between  pharmacy  and  the 
World  Health  Organisation  special  pro- 
gramme for  research  and  training  in  tropi- 
cal diseases". 

The  Organisation  Committee  recom- 
mended, and  Council  agreed,  that  the  cost 
of  tape/slide  presentations  should  be 
charged  on  the  basis  of  £1  per  trans- 
parency. The  cost  of  a  presentation 
containing  30  transparencies  now  priced  at 
£25  would,  therefore,  be  increased  to  £30. 
It  was  also  agreed  that  certain  pharma- 
ceutical educational  bodies  should  be 
allowed  a  discount  of  20  per  cent,  and  that 
the  price  of  a  copy  of  the  illustrated  lec- 
ture "Medicines  with  respect"  should  be 
increased  from  £12  50  to  £25.  Council 
agreed,  that  tape/slide  presentations  should 
be  loaned  to  members  of  the  Pharma- 
ceutical Society  of  Ireland  on  the  same 
basis  as  to  members  of  the  Pharmaceutical 
Society  of  Great  Britain  for  a  trial  period 
of  one  year. 

Agreement  on  student  'section' 

Council  agreed  to  accept  in  principle  the 
submission  from  the  British  Pharma- 
ceutical Students  Association,  originally 
discussed  at  the  March  meeting  of  Council, 
that  there  should  be  a  student  section  of 
the  Society.  That  was  recommended  by 
the  Organisation  Committee  in  the  light 
of  the  motion  carried  by  the  Branch 
Representatives'  Meeting  that  students  in 
such  a  section  should  participate  in  the 
meeting  but  only  in  matters  directly  relat- 
ing to  students.  The  Committee  was  re- 
minded that  members  of  the  Society's 
staff  were  to  meet  representatives  of  the 
BPSA  later  in  June  and  that  it  was  expec- 
ted that  preliminary  discussion  regarding 
the  implementation  of  the  proposed  student 
section  would  take  place  then. 

The  general  practice  subcommittee  was 
reminded  that  the  Society  had  been  in- 
volved in  discussing  with  the  Department 
of  Health  proposals  for  the  distribution  of 
baby  milk  and  vitamin  preparations 
through  pharmacies  rather  than  clinics. 
The  subcommittee  recommended,  and 
Council  agreed,  that  now  that  the  prin- 
ciple had  been  established  that  pharmacies 
were  the  most  appropriate  distribution 
points,  negotiations  on  profit  margins,  to 
decide  whether  pharmacists  should,  in  fact, 
handle  the  distribution,  should  be  left  to 
the  Company  Chemists  Association,  the 
National  Pharmaceutical  Association  and 
other  organisations  representing  pharmacy. 
A  meeting  is  to  be  sought  with  the  Depart- 
ment to  discuss  official  documents  sent  by 
the  Department  to  the  Society  dealing  with 
the  functions  of  the  regional  quality  con- 
troller. The  Society's  views  on  a  consul- 
tation paper  on  pharmacy  management 
structure  are  to  be  sent  to  the  Department. 
The  Society's  main  point  is  that  there 
should  be  a  full-time  pharmaceutical 
officer  employed  in  each  tier  in  the  NHS 
administrative  structure. 

Representatives  of  the  Society  and  of 
the   Pharmaceutical   Services  Negotiating 
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Committee  are  to  meet  to  discuss  five 
possible  new  methods  of  producing  repeat 
prescriptions,  "mock  ups"  of  which  have 
been  supplied  by  the  Department  (C&D, 
May  28,  p779). 

The  general  practice  subcommittee  dis- 
cussed the  question  of  pharmacists  receiv- 
ing advice  on  counter  prescribing  by  means 
of  tape /slide  presentations.  It  recom- 
mended, and  Council  agreed,  that  the  most 
suitable  topics  to  be  covered  would  be 
coughs,  diarrhoea,  minor  skin  complaints 
and  chest  pains,  although  Mr  J.  A.  Myers 
had  expressed  some  alarm  at  the  sugges- 
tion that  chest  pains  should  be  included, 
and  Dr  Adamson  had  said  that  anybody 
with  chest  pains  should  be  sent  to  the 
doctor  or  hospital. 

It  was  reported  to  the  Practice  Com- 
mittee that  the  working  party  on  the  future 
development  of  the  general  practice  of 
pharmacy  had  met  on  May  23  to  discuss 
a  planned  pharmaceutical  service,  and  that 
representatives  of  the  Pharmaceutical 
Society  were  to  meet  the  PSNC  to  con- 
tinue the  discussions. 

The  mention  of  laxatives  in  the  examples 
of  medicines  included  in  the  wording  on 
monoamine  oxidase  inhibitor  warning 
cards  is  to  be  deleted  from  the  cards  in 
future  if  that  is  approved  by  the  British 
Medical  Association.  That  was  recom- 
mended by  the  Practice  Committee  and 
approved  by  Council. 

The  Society  is  to  inform  the  Department 
of  Health  once  again  of  its  views  on  the 
qualifications  of  representatives  of  the 
pharmaceutical  industry,  previously  sent  to 
the  Department  in  August  1975,  namely, 
that  pharmacists  are  the  persons  most  fitted 
to  be  employed  as  medical  representatives 
because  of  the  scientific  and  clinical  value 
of  their  education  and  training. 

Involvement  in  reactions  reporting 

The  Department  of  Health  is  to  be  asked 
by  the  Society  if  pharmacists  can  be  in- 
volved in  the  scheme  for  reporting  adverse 
drug  reactions.  Council's  Science  Com- 
mittee felt  that  the  pharmacist  should  be 
supplied  with  yellow  cards  for  reporting 
reactions  because  he  was  the  most  access- 
ible person  with  whom  a  patient  could 
discuss  his  medicines ;  because  he  was  an 
expert  on  medicines  and  had  the  fullest 
knowledge  of  the  particular  brand  of 
medicine  taken  by  the  patient  and  its 
manufacturer,  which  was  particularly  im- 
portant when   generic   preparations  were 


prescribed,  and  because  he  might  well  be 
aware  of  any  other  non-prescribed  medi- 
cines the  patient  might  be  taking. 

A  strong  warning  letter  is  to  be  sent  to 
a  pharmacy  company  and  its  superinten- 
dent pharmacist  which  had  been  the  sub- 
ject of  a  newspaper  advertising  feature. 
The  feature  had  stated,  inter  alia :  "A  fully 
comprehensive  service  is  provided  by  the 
dispensing  department",  and :  "It  is  not 
only  an  up  to  date  pharmacy  .  .  .".  The 
word  "pharmacy"  had  been  used  in  several 
places,  biographical  details  of  the  super- 
intendent pharmacist  had  been  given  and 
reference  made  to  his  daughter  being  a 
pharmacist,  and  photographs  of  them  and 
of  the  manager  who  is  also  a  pharmacist, 
had  been  included. 

□  Council  agreed  to  continue  support  for 


the  Welsh  Executive's  case  for  the  appoint- 
ment of  a  chief  pharmacist  for  Wales.  Mr 
A.  Howells  had  said  that  the  matter  was 
primarily  one  for  the  Welsh  Executive,  but 
he  hoped  that  the  Council  would  continue 
to  press  for  a  meeting  with  the  Secretary 
of  State  for  Wales  to  clear  up  misunder- 
standing which  existed  in  the  mind  of  the 
Welsh  Office. 

□  A  joint  postgraduate  school  is  It)  be 
held  in  the  department  of  pharmacy, 
Chelsea  College,  at  Easter  1978,  on 
"Aspects  of  drug  toxicity". 

□  Winter  gifts  for  annuitants  of  the 
Society  are  to  be  increased  in  1977.  The 
normal  grant  to  annuitants  will  be  £150, 
the  grant  to  those  in  residential  care  will 
be  £80,  and  the  additional  grant  for  illness 
or  disability  will  be  a  further  £50. 


NPA  dinner  for  record-setting  officers 


A  dinner  in  honour  of  recently  retired 
members  Mr  Bernard  Coulson  and  Mr 
Harry  Steinman  was  given  by  the  National 
Pharmaceutical  Association  Board  of 
Management  last  month  at  the  Pharma- 
ceutical Society's  House  at  Lambeth. 
Together,  they  had  served  almost  70  years. 

The  newly  appointed  chairman,  Mr 
George  Rillie,  said  that  although  the 
Union's  Executive  Committee  had  a  his- 
tory of  long  serving  members,  Mr  Stein- 
man's  36  years  and  Mr  Coulson's  33  years 
had  easily  broken  the  record.  Both  had 
pursued  their  parallel  careers  at  NPU  with 
deep  personal  conviction  and  had  worked 
tirelessly  for  improvements  in  professional 
and  business  standards  in  general  practice 
pharmacy.  Mr  Rillie  presented  Mr  Stein- 
man with  a  cassette  radio  and  Mr  Coulson 
with  a  quartz-crystal  clock  as  token  ges- 
tures of  the  appreciation  of  their  fellow 
Board  members.  They  had  previously  been 
presented  with  special  mortars  and  pestles 
cast  at  the  Whitechapel  Bell  Foundry. 

In  a  further  tribute  to  Mr  Steinman,  Mr 
Bob  Worby,  NPA  vice-chairman,  referred 
to  the  tributes  already  published,  adding 
reference  to  his  unique  distinction  of  being 
chairman  of  the  NPU  during  both  its 
silver  and  golden  jubilee  years. 

Mr  Griff  David,  the  Association's  new 
treasurer,  spoke  in  appreciation  of  his 
predecessor,  Mr  Coulson.  Within  six  years 
of  joining  the  NPU  Executive  Committee 
in  1944  he  had  risen  to  chairman  and 
some  18  years  later  became  treasurer,  the 


office  he  retained  for  nine  years  until  his 
retirement  in  April  this  year.  Mr  Coulson's 
principal  concern  had  always  been  for 
increases  in  remuneration  and  in  the  status 
of  the  profession.  He  had  given  many 
papers  on  the  economics  of  retail  phar- 
macy, starting  with  one  shortly  after  the 
publication  of  the  Beveridge  Report  in 
1942  in  which  he  proposed  a  basis  for  the 
proper  remuneration  of  NHS  prescrip- 
tions. Mr  Coulson  had  played  an  active 
part  in  setting  up  a  number  of  the  Asso- 
ciation's services  and  had  had  much  to  do 
with  the  early  drafting  of  the  "Pathway  to 
Proprietorship"  handbook  and  the  Staff 
Training  Course.  He  was  a  founder  mem- 
ber of  the  Pharmacy  Assistants'  Training 
Board. 

In  his  reply,  Mr  Coulson  said  his  own 
motto  in  business  had  always  been  "pro- 
fessionalism through  prosperity".  It  was 
only  through  pharmacists  making  a  fair 
return  from  their  businesses  that  they 
could  afford  to  behave  professionally. 

Ten  retired  past-chairmen  of  NPU 
attended  the  dinner — Mr  Allen  Aldington 
(1956-57),  Mr  lack  Bond  (1964-65),  Mr 
Eric  Brocklehurst  (1945-46,  1966-67),  Mr 
Albert  Howells  (1961-62),  Mr  Cecil  Jacobs 
(1968-69),  Mr  Harold  Moss  (1958-59, 
1967-68),  Mr  Clifford  Orrell  (1962-63),  Mr 
John  Reed  (1969-70),  Mr  John  Tristram 
(1944-45)  and  Mr  Philip  Varley  (1951-52). 
Prevented  from  attending  were  Mr  George 
Graham  (1947-49)  and  Mr  H.  Holmes 
(1953-54). 


The  touch  of  REAL  Beauty 


In  shades  of  Ivory,  Natural,  Ochre,  Peach 
Sungold,  Apricot,  Rachel 
VAT  Recommended  Retail  Prices: 
TUBES  No.  2  30p  each  (Trade  £2.48  doz.) 
TUBES  No.  3  37p  each  (Trade  £2.82  doz.) 
PLASTIC  JARS  62  p  each  (Trade  £5.13  doz.) 


The  ALL-IN-ONE  Make  up. 


A  complete 
modern  beauty 
treatment 


From  your  usual 
wholesaler  or 
direct  from 
DIXOR  LTD., 
Blenheim  Road, 
Longmead  Industrial  Estate,  Epsom,  Surrey  KT19  9AH. 
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Boots  to  acquire  chain  of 
Canadian  pharmacies 

Boots  The  Chemists  Ltd  have  reached 
agreement  with  the  board  of  Loblaws  Ltd, 
Canada,  to  acquire  all  the  common  shares 
of  G.  Tamblyn  Ltd,  Toronto. 

Tamblyn  have  a  chain  of  93  pharmacies 
in  Ontario,  ranging  in  size  from  1,200  to 
12,000  sq  ft,  representing  +  million  sq  ft 
of  selling  space.  Sales  in  1976  were  $68m. 
A  Boots  spokesman  said,  "North  America 
is  one  of  the  few  places  in  the  world,  out- 
side the  UK,  where  corporate  pharmacy  is 
allowed.  Boots  see  the  acquisition  as  a 
base  for  further  expansion  in  due  course". 

No  purchase  price  has  been  disclosed 
and  the  transaction  is  subject  to  approval 
by  appropriate  regulatory  authorities. 
Tamblyn  Ltd  are  being  acquired  by  Boots 
The  Chemists  Ltd — not  the  parent  Boots 
Co  Ltd.  The  Canadian  law  is  such  that  a 
manufacturing  pharmaceutical  company 
cannot  own  a  chain  of  retail  pharmacies. 

The  acquisition  is  Boots'  first  retailing 
venture  in  North  America.  The  company 
is  unable  to  disclose  any  further  details  of 
the  pharmacies  at  this  stage.  It  is  not  yet 
known  whether  the  pharmacies  will  change 
their  name,  but  a  spokesman  said  it  was 
unlikely  that  the  Boots'  name  would  be 
used  because  "Canadians  know  Tam- 
blyns,  not  Boots". 

Warner  Lambert  celebrate 
Jubilee  and  coming  of  age 

The  Queen's  Silver  Jubilee  and  the  21st 
anniversary  of  the  opening  of  the  plant  at 
Eastleigh  were  celebrated  jointly  by 
Warner  Lambert.  A  cake  weighing  2cwt 
was  baked  in  14  sections  by  the  catering 
department  of  Southampton  Technical 
College  and  was  decorated  in  red,  white 
and  blue.  It  was  eventually  cut  into  1,000 
pieces  for  staff,  company  pensioners  and 
representatives  throughout  the  country. 

A  commemorative  tree,  an  English  red 
oak  standing  18ft  high,  was  planted  in 
the  company's  gardens  by  the  Lord 
Lieutenant  of  Hampshire,  the  Earl  of 
Malmesbury.  The  guests  at  an  informal 
luncheon  following  the  ceremony  included 
the  mayor  and  mayoress  of  Eastleigh,  Mr 
David  Price,  MP,  and  37  staff  who  had 
completed  21  year's  service.  The  chairman 
and  managing  director,  Mr  John  Curtis, 
gave  a  review  of  the  company's  history. 

Goya  report  record  exports 

Goya  International  Ltd,  formed  by  the 
merger  between  Goya  and  Avlex  two  years 
ago,  report  rapid  growth  of  the  export 
market.  One  of  the  main  aims  of  the  mer- 
ger was  to  expand  exports  and  by  the  end 
of  1976,  a  major  push  into  Europe  and 
the  middle  east  had  increased  exports  by 
more  than  83  per  cent  over  the  previous 
year.  Figures  for  the  first  five  months  of 
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The  first  complete 
high  speed  bottling 

line  to  be  installed  &"JM 
in  the  UK  by  Robert  * 
Bosch  Packaging 
Machinery  (UK) 
Ltd  now  operating 
in  the  recently  built 
packaging  hall  at  / 
the  Crewe  plant  of  * 
the  Wellcome  jr 
Foundation  Ltd. 
The  line  is 
currently  handling 
70  and  140ml  * 
bottles  of  Calpol 
suspension  and 
100ml  bottles  of 
Actifed  Compound 
Linctus  and 
Actifed  Syrup  at 

80  and  100  per  minute,  respectively.  Production  has  increased  by  200  per  cent  since 
the  line  became  fully  operational 


■■■■■■ 
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1977  show  that  the  1976  record  will  be 
beaten  as  sales  are  already  up  by  another 
58  per  cent. 

Goya  products  are  now  available  in  over 
50  different  countries,  and  the  current  best- 
selling  exports  are  Zendiq,  Aqua  Manda 
and  Cedar  Wood.  Shuhi,  recently  intro- 
duced in  the  UK,  will  be  available  over- 
seas later  this  year  and  advance  orders  are 
now  being  booked. 

ACF  to  withdraw  from 
pharmaceutical  research 

Consolidated  net  sales  of  ACF  Holdings 
NV  in  1976,  amounted  to  fl358m,  a  rise  of 
4  per  cent.  Operating  income  rose  3  per 
cent  to  f!28m,  and  net  earnings  at  fll3-6m 
were  up  5  per  cent.  Expenditure  on  re- 
search and  development  increased  30  per 
cent  to  fl7-8m. 

The  directors  state  that  during  the  year 
the  company  maintained  its  strong  position 
in  cinchona  alkaloids.  The  turnover  in 
sulphonamides  increased  slightly,  but 
prices  were  low.  A  new  prolonged-action 
drug  for  cardiac  arrhythmias,  Kiditard, 
based  on  quinidine,  was  registered  during 
1976  and  was  launched  in  January  1977. 

Owing  to  the  problems  and  high  costs 
associated  with  the  development  of  new 
medicinal  products,  it  has  been  decided  not 
to  expand  further  in  this  field,  but  to 
extend  the  company's  range  of  chemical 
products,  possibly  including  new  inter- 
mediates for  pharmaceuticals. 

Hoffmann-La  Roche  sales 
up  7  6  per  cent  in  1976 

World-wide  turnover  of  the  Hoffmann-La 
Roche  Group,  including  the  Canada-based 
Sapac  Corporation  Ltd,  rose  7-6  per  cent 
in  1976  to  SFr  5,115m,  a  result  described 
as  "gratifying".  The  net  income  was  up 
4  4  per  cent  at  SFr  475m. 

Sales  of  pharmaceutical  preparations 
were  maintained  during  the  year  with  ad- 
vances by  dermatological  products,  hyp- 
notics (particularly  Dalmadorm)  and 
Madopar  (for  the  treatment  of  parkinson- 
ism). The  company  points  out  that  com- 
petition in  the  pharmaceutical  industry, 
always  very  keen,  was  previously  in  the 


form  of  innovation,  but  is  increasingly 
related  to  price,  a  development  that  is  not 
necessarily  desirable  for  either  the  industry 
or  patients.  The  number  of  newly  de- 
veloped drugs  has  dwindled,  and  the  big 
customers,  such  as  hospitals  and  health 
services,  are  using  their  buying  power  to 
such  an  extent  that  quality  is  in  danger  of 
becoming  "more  and  more  a  secondary 
consideration". 

In  1976  good  progress  was  made  in  the 
fine  chemicals  sector,  particularly  in  the 
supply  of  vitamins  and  carotenoids,  and 
there  was  marked  recovery  in  sales  of  per- 
fumes and  flavourings.  Sales  of  cosmetics 
by  the  subsidiary  company  Panteen  AG, 
Basle,  were  higher  than  in  the  previous 
year  in  volume  terms,  but  were  slightly 
down  in  value. 

Downs  Surgical  recover 

The  chairman  of  Downs  Surgical  Ltd,  Mr 
J.  W.  Northwood,  reports  in  his  annual 
statement  that  there  has  been  a  marked 
recovery  in  the  first  months  of  1977,  due 
to  tight  control  of  overheads  and  capital 
expenditure,  and  cost  reductions  through 
natural  wastage  and  selective  redundancies. 
In  1976  sales  were  £104m  (£10m  in  1975) 
and  pre-tax  profit  was  £0  71m  (£1  02m). 
During  the  year  there  was  a  considerable 
increase  in  the  company's  overseas  repre- 
sentation, and  it  is  anticipated  that  exports 
will  increase  steadily  in  the  future. 

Astra's  sales  up  17  pc 

Sales  of  Astra  Group  increased  17  per  cent 
in  1976  to  $361 -7m,  of  which  $208m  was 
outside  Sweden.  Pre-tax  earnings  amounted 
to  $24  9m  ($22  3m  in  1975).  The  pharma- 
ceutical division  accounted  for  74  per  cent 
of  the  group  sales,  the  same  as  in  the 
previous  year,  but  pharmaceutical  sales 
were  less  than  anticipated,  largely  because 
the  Swedish  market  for  drugs  was  un- 
expectedly weak. 

Most  rapid  growth  among  the  division's 
product  groups  is  shown  by  cardiovascular 
preparations,  particularly  beta-blockers. 
Sales  of  Aptin,  introduced  in  1967,  rose 
60  per  cent  during  the  year,  and  a  new 
type    of   beta-blocker,    Seloken,  fulfilled 

Continued  on  p904 
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Some  people 

still  think 
flying  insects 

"  are  a 


nuisance ... 

. . .  not  to  mention  dirty 
and  unhygienic! 

But  with  the  new  improved  Honeypot  flycatcher 
you  needn't  worry  about  flies  or  any  other 
flying  insect,  ever  again— because  there 
won't  be  any!  Honeypots  deal  with  them  all 
with  deadly  efficiency. 

Healthwise  the  Honeypot's  unique  design 
provides  protection  for  furniture,  clothes,  etc. 
and  they  are  perfect  around  food 
as  no  aerosols  or  vaporising 
blocks  are  needed. 

If  unavailable  at  your 
wholesalers  contact 
BEE  PLY  LTD.,  Benross  House 
Rose  Lane,  Liverpool  L18  8DH. 
Tel:  051-724  2261  (10  lines) 
or  telex  627777. 
Export  quotations  direct  from  the 
sole  concessionaires  and 
registered  holders  of  Honeypot— 
BEE  PLY  LTD. 

A  member  of  the  Ross  group  of  Companies. 


Ethyl  Alcohol 

"  (S.V.R.) 

Fermentation  and  synthetic  qualities  both  available  to  British 

and  all  well  known  International  Specifications  and 
Pharmacopoeias.  Also  meets  requirements  of  specifications 
being  drawn  up  for  Food  Grade  Et Hanoi  by  E.E.C. 


James  Burrough  Limited 

Fine  Alcohols  Division  60  Montford  Place  London  SE11 

Tel:  01-735  8131 


The  Triangle  Trust  helps  people  of  the 
Pharmaceutical  Industry 


The  Triangle  Trust  1949  Fund  is  an  independent  charitable 
trust  administered  by  a  Board  of  Trustees.  Its  primary  aim  is 
the  relief  of  hardship  or  distress  in  the  case  of  people  and  their 
dependents  employed,  or  formerly  employed  in  the  pharmaceu- 
tical industry  in  Great  Britain  and  the  British  Commonwealth. 
Such  relief  may  include  assistance  with  the  educational  expen- 
ses of  children. 

The  Trustees  are  also  prepared  to  consider  applications  for 
financial  assistance,  beyond  the  scope  of  an  employer's  respon- 
sibilities, with  education  or  training  in  general  subjects,  includ- 
ing music  and  the  arts. 

For  additional  information,  or  to  apply  for  assistance,  write  to : 
The  Secretary,  Dept  CD,  The  Triangle  Trust  1949  Fund, 
Clarges  House,  fc-12  Clarges  Street,  London  WIY  8DH. 


Presents 


Animal  6w  Cups 


Fun  at  Playtime 
Fun  at  Feedtime 

with  a  PINK  ELEPHANT  and  BLUE  WHALE 
at  a  R.R.P.  of  ONLY  78p. 

have  appointed 

SALESMASTERS  BROKERS  LTD. 

P.O.  Box  50,  Southampton. 

as  their  sole  U.K.  distributors 
for  these  exciting  products 

Place  your  orders  TODAY 

RAND  ROCKET 
Imperial  Way  .  Watford  .  Herts.  WD2  4XX 
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expectations.  Sales  of  local  anaestheties 
continued  to  develop  well,  especially 
xylocaine,  and  Duranest,  a  long-lasting 
local  anaesthetic,  was  launched  on  the 
North  American  market.  Demand  for 
Bricanyl,  an  anti-asthma  compound,  is  ex- 
pected to  expand,  and  the  new  semi- 
synthetic penicillin  Penglobe  is  being  intro- 
duced into  a  number  of  European  and 
American  countries  during  1977. 

Roche  report  on  Seveso 

"Considerable  progress"  in  putting  right 
the  damage  at  Seveso  where  a  toxic  mix- 
ture of  chemicals  escaped  from  the  Icmesa 
plant  on  July  10,  1976,  is  reported  by  Hoff- 
mann-La Roche  &  Co  AG  in  a  newsletter 
addressed  to  staff.  The  health  situation  is 
described  as  "encouraging",  and  the  settle- 
ment of  claims  is  under  way. 

The  report,  the  fourth  to  be  issued  to 
staff  and  the  first  to  be  made  public 
world-wide,  states  that  no  lives  have  been 
lost  and  nobody  is  still  in  hospital.  Of  the 
16  patients  earlier  reported  "seriously  ill", 
ten  no  longer  have  any  symptoms  and  the 
other  six  are  recovering  from  "mild  or 
moderately  severe"  problems.  No  definite 
statement  can  be  made  on  the  long-term 
effects,  but  the  evidence  to  date  indicates 
no  "serious  and  lasting  injury  to  health". 

Appointments 

Andre  Philippe  Ltd:  Mr  Frank  Malone  has 
been  appointed  sales  representative  for  the 
whole  of  Scotland.  He  lives  in  Aberdeen. 
Rochas  Perfumes  Ltd:  Mr  Michael  Charl- 
ton has  been  appointed  sales  manager  with 
effect  from  June  1.  He  joins  the  company 
after  many  years  experience  with  Max 
Factor  Ltd. 

Koch-Light  Laboratories  Ltd:  Mr  D.  A. 

Ginger  has  been  appointed  marketing  and 
sales  manager  of  the  laboratory  chemicals 
division.  He  joined  the  company  from 
Nash  &  Thompson  in  1969. 
Bristol-Myers  Co  Ltd:  Mr  John  Allan  has 
been  promoted  from  senior  group  product 
manager,  Clairol,  to  marketing  manager  of 
the  consumer  division.  He  joined  the  com- 
pany in  1973  as  a  brand  manager. 
Braun  Electric  (UK)  Ltd:  Joy  West,  senior 
product  manager  in  charge  of  personal 
care  and  household  products,  has  been  ap- 
pointed marketing  manager  with  responsi- 
bility for  all  product  lines.  Mr  Jack  Jack- 
son will  become  director,  planning  and 
administration,  on  July  1. 
Ronson  Products  Ltd:  Mr  J.  A.  Goddard 
is  to  retire  on  June  30  as  chairman  and 
managing  director,  but  will  remain  asso- 
ciated with  the  company,  which  he  joined 
in  1932,  as  technical  adviser.  The  new 
chairman  and  managing  director  is  Mr  C. 
W.  Duffield,  who  joined  Ronson  in  1951, 
became  chief  financial  officer  in  1954  and 
deputy  managing  director  in  1975.  Mr  C. 
D.  Cookman  becomes  deputy  managing 
director,  and  Mr  J.  Godwin  becomes 
director  of  marketing  for  the  flame  and 
electrical  divisions. 


Market 
News 

Paraffins  dearer 

London,  June  15:  Liquid  and  soft  paraffins 
have  now  been  marked  up — the  newly- 
established  rates  are  given  below.  The 
political  uprising  in  the  Seychelles  has 
caused  dealers  in  cinnamon  bark  and 
oils  to  withdraw  offers  pending  develop- 
ments; hence  a  temporary  shortage  has 
developed.  A  parcel  of  Ceylon  featherings 
was  on  offer  at  £350  metric  ton. 

Prices  of  other  crude  drugs,  where 
changed,  were  mostly  upward.  They  in- 
cluded aloes,  balsams,  benzoin,  cascara, 
cherry  bark,  hydrastis,  jalap  and  certain 
aromatic  seeds. 

Essential  oils  showed  little  movement 
apart  from  citronella. 


Pharmaceutical  chemicals 

Ammonium  acetate:  BPC  1949  crystals  £0.7009  kg 
in  50-kg  lots;  strong  solution  BP  1953  £0.243  kg 
in  200-kg  lots. 

Ammonium  bicarbonate:  BPC  £160.70  metric  ton, 
ex-works  in  50-kg  bags. 

Ammonium  chloride:  Pure  in  50kg  lots  £0.2344  kg 
for  powder. 

Caffeine:    Anhydrous    £4.39    kg    in    100-kg  lots; 
citrate  £3.61  both  delivered. 
Calamine:  BP  £621  per  1,000  kg. 
Ether:  Anaesthetic:  BP  2-litre  bottle  £2.88  each; 
1-ton  lots  in  drums  from  £1,39  in  18-kg  drums  to 
£1.25  kg  in  130-kg.  Solvent,  BP  from  £1,072  metric 
ton  in  16-kg  drums  to  £959  in  130-kg. 
Hypophosphorous  acid:  (Per  metric  ton  in  50-kg 
lots)   Pure  50  per  cent  £3,459.70;  BPC   (30  per 
cent)  £2,714.50. 

Iodine:  Resublimed  £5.63  kg  in  12J  kg  lots;  £5.49 
kg  in  50  kg  lots. 

Noscapine:  Alkaloid  £26.80  kg  for  25-kg  lots; 
£25.00  kg  for  100-kg.  Hydrochloride  £30.00  and 
£28.00  kg  for  similar  quantities. 
Paracetamol:  (Per  kg)  50-ton  contracts  from 
£2.80;  spot,  10-ton  £2.88;  1-ton  £3.00.  Premiums 
for  direct  compression  £0.13  kg. 
Paraffins:  Liquid  BPC  heavy,  1-5  drum  lots  £0.408 
per  litre,  6-drums  £0.402,  in  bulk  £0.362;  light 
£0.370,  £0.366  and  £0.326  respectively.  Technical 
white  oils  per  litre  for  similar  lots — WA23  £0.343, 
£0.336  and  £0.38;  WA21  £0.357,  £0.353  and 
£0.313  respectively.  Petroleum  jelly  BP  soft  white 
£356.6  metric  ton  delivered  UK;  yellow  BP 
£338.556. 

Phenylephrine    hydrochloride:    From    £80.00  kg 
according  to  quantity. 
Potassium  bitartrate:  £730  per  metric  ton. 
Potassium  citrate:  Granular  £837  per  metric  ton; 
powder  £852. 

Potassium  diphosphate:  BPC  1949  in  50-kg  lots, 
granular  £1.7583  kg;  powder  £1.5481. 
Potassium  hydroxide:   Pellets  BP  1963  in  50-kg 
lots  £1.379  kg;  sticks  not  offered;  technical  flakes 
£0.4577. 

Sodium  thiosulphate:  photo  grade  £137  per  metric 
ton. 

Strychnine:  Alkaloid  £74.30  per  kg;  sulphate  and 
hydrochloride  £60.40  kg,  5-10  kg  lots,  nominal. 
Tartaric  acid:  £770  metric  ton. 
Theophylline:  Anhydrous  and  hydrate  £4.93  kg  in 
100-kg   lots  delivered;  ethylenediamine  £5.08  kg 
in  100-kg. 


Crude  drugs 

Agar:  Spanish-Portuguese  £5.60  kg  spot. 

Aloes:  Cape  £1.50  kg  spot;  £1.48,  cif.  Curacao 

no  spot;  shipment  £2.15  nominal,  cif. 

Balsams:    (kg)   Canada:  £11.00  spot;   £10.70,  cif 

for  shipment.  Copaiba:  BPC  £1.95  on  the  spot; 

£1.85,    cif.    Peru:    £6.18    spot;    £6.08,    cif.  Tolu: 

£4.10  spot. 

Belladonna:    (metric    ton)    Leaves    £1.650  spot; 
£1,600,  cif.  Herbs  no  offers.  Root  £1,400. 
Benzoin:  £101-£102  cwt  spot;  £101,  cif. 
Cascara:  £1,040  metric  ton  spot  nominal;  ship- 
ment £1,000. 

Cherry  bark:  Spot  £760  metric  ton;  £720,  cif. 
Chillies:  Chinese  Fukien  £1,490. 
Cinnamon:  (cif)  Seychelles  bark  nominal.  Ceylon 
quills  4  O's  £0.74  lb.   Ceylon  featherings  £350 
metric  ton. 


Ginger:  (ton,  cif)  Cochin  £1,300.  Jamaican  (spot) 
£2,000.  Indonesian  £1,120.  Nigerian  split  £1,00( 
(spot);  shipment  £940  nominal,  cif;  peeled  £1,110 
Sierra  Leone  £1,125  nominal. 
Hydrastis:  (kg)  £9.25  spot;  £9.10,  cif. 
Ipecacuanha:  (kg)  Costa  Rica  £7.30  spot  nominal 
no  shipment. 

Jalap:  Mexican  whole  tubers  basis  15  per  cent 
£1.78  kg  spot;  £1.70,  cif.  Tubers  £2.00,  £1.3( 
spot;  £1.90,  cif. 

Menthol:    (kg)    Brazilian    £9.60    spot    and  cif, 

Chinese  from  £10.80  in  bond;  £10.55,  cif. 

Nux  Vomica:  No  spot;  forward  £200  metric  ton. 

Pepper:  (ton)  Sarawak  black  £1,530  spot;  £1,420 

cif.  White  £1,785  spot;  £1,660,  cif. 

Pimento:  Jamaican  £1,140  ton,  cif. 

Sarsaparilla:    Mexican    £1,980    metric    ton  spot; 

£1,730,  cif. 

Seeds:  (metric  ton,  cif)  Anise:  China  star 
£810  nominal.  Caraway:  Dutch  £1,180.  Celery: 
Indian  £550.  Coriander:  Moroccan  £680;  Indian 
£530.  Cumin:  Egyptian  £580;  Iranian  £625.  Dill: 
Indian  £540.  Fennel:  Egyptian  £240.  Fenugreek: 
£165.  Maw:  £880. 


Essential  and  expressed  oils 

Buchu:  South  African  £165  per  kg  spot  nominal. 

English-distilled  £300  nominal. 

Cade:  Spanish  £1.20  kg. 

Camphor  white:  £0.95  kg  spot  and  cif. 

Caraway:  Imported  £21.00  kg;  English  £40  nominal. 

Citronella:    Ceylon    £1.35    kg    spot;    £1.27,  cif.! 

Chinese  £2.33  spot;  £2.37,  cif. 

Clove:  Madagascar  leaf,  £2.55  kg  spot;  £2.60,  cif. 

English-distilled  bud  not  offering. 

Coriander:  Russian  about  £20.00  kg. 

Fennel:  Spanish  sweet  £10.50  kg  spot. 

Geranium:  Bourbon  £36.15  kg,  cif.  Chinese  £26.20 

cif. 

Lemongrass:  Cochin  £4.30  kg  spot;  £3.90,  cif. 
Lime:  West  Indian  £10.50  kg  spot. 
Mandarin:  £17.00  kg  spot. 

Peppermint:   (kg)   Arvensis — Brazilian  £6.00  spot 

and  cif.  Chinese  £6.15  spot;  £6.20,  cif.  Piperata, 

American  Far-West  £20.50,  cif. 

Petitgrain:  £6.30  kg,  spot  and  cif. 

Spearmint:  (kg)  American  Far  West  not  offering. 

Chinese  spot  £12.50  kg;  shipment  £12.75,  cif. 

Thyme:  Red  £12.10  kg  for  45-50%. 

The  prices  given  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press. 


Coming  events 

Tuesday,  June  21 

Burnley  Branch,  National  Pharmaceutical 
Association,  Ram  Inn,  Cliviger,  at  8  pm. 
Discussion  evening  and  consideration  of  whether 
to  re-form  an  active  NPA  branch  in  the  area. 
Derbyshire  Branch,  National  Pharmaceutical 
Association,  New  Bath  Hotel,  Matlock  Bath,  at 
7.45  pm.  Mr  S.  Axon,  assistant  secretary,  PSNC, 
will  answer  questions  on  pricing  and  the  work  of 
ihe  pricing  bureaux. 

Wednesday,  June  22 

East  Kent  Branch,  National  Pharmaceutical 
Association,  County  Hotel,  Canterbury,  at  8  pm. 
Discussion  of  £11m  loss  in  remuneration. 
Scottish  Department,  Pharmaceutical  Society,  36 

York  Place,  Edinburgh  EH1  3HU,  at  2.30  pm. 
Annual  meeting  and  address  by  Mr  J.  P. 
Bannerman. 

Welsh  Executive,  Pharmaceutical  Society, 

pharmacy  lecture,  UWIST,  Cathays  Park,  Cardiff, 
at  7  pm.  Annual  meeting  and  Mr  Arnold  S.  Aldis, 
former  director  of  post-graduate  medical 
education,  Welsh  National  School  of  Medicine,  on 
"Post-graduate  education". 

Thursday,  June  23 

Hereford  and  Worcester  Local  Pharmaceutical 
Committee,  Falcon  Hotel,  Bromyard,  at  8  pm. 
Open  meeting  and  address  by  Mr  A.  M.  Dawson, 
Prescription  Pricing  Authority. 
Leicestershire  Branch,  Pharmaceutical  Society, 
Leicester  Royal  Infirmary  postgraduate  medical 
centre,  at  7.30  pm,  walking  treasure  hunt  and 
"strawberries  and  bubbly"  party. 

Advance  information 

Labelling  of  chemicals  conference,  Cafe  Royal, 
Regent  Street,  London  W1 ,  July  5  at  10.30  am 
(fee  £30).  Details  from  Dr  A.  Millward,  Chemical 
Industries  Association,  93  Albert  Embankment, 
London  SE1. 

Training  Film  Review,  featuring  recent  films  on 
management,  sales  and  safety.  Lorch  Foundation, 
Lane  End,  Bucks,  November  22-24.  Details  from 
Mrs  Gill  de  Friez  Hird,  public  relations  officer. 
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pellets  °  MOUTH  ULCERS 


RETAIL  PRICE  35p.  TRADE  PRICE  £2.60 
Available  from  your  local  wholesaler  ana  from 


per  dozen 
•  eetrlc  Ltd. 


I 


BEAUVAIS  PERFUME  ESSENCE 

Established  1939 

Over  30  of  the  highest  quality  essences  including 
exclusive  original  compounds,  true  to  flower  fragrances 
and  the  popular  sultry  scents  of  Musk,  Ambergris  and 
Patchouli.  From  1oz  supplied. 

Please  fill  in  your  name  and  address  and  post  to: 
14  High  Park  Road,  Richmond,  Surrey 

Name   

Address   


BfcAUVAIS, 


NEWBALL  &  MASON  LTD. 

Established  in  1850 

SPICES  AND  CULINARY  HERBS  IN  EVERY  VARIETY 
FLAVOURING  ESSENCES  AND  FOOD  COLOURS 

The  Famous 

EXTRACT  OF  HERBS,  LEMONINE,  GINGER, 
SARSAPARILLA.  DANDELION  &  BURDOCK 

FOR  HERB  BEERS  ON  BONUS  TERMS 

Attractively  packed  with  pharmacy  in  mind,  and  also 
available  in  bulk 

Detailed  price  list  from 
Domwton  Trading  Estate,  Burton  Road,  Dudley, 
West  Midland*,  DY1  2BR.   TeL  No.  Sedgley  2537 


isements 


Post  to  Classified  Advertisements,  Chemist  &  Drug- 
gist, 25  New  Street  Square,  London  EC4A  3JA. 

Telephone  01-353  3212. 


Display/Semi  Display  £5.00  per  single  column 
centimetre,  min  25mm.  Column  width  42mm. 

Whole  page  £350  (254mm  x  178mm). 

Half  page  £200  (125mm  x  178mm). 

Quarter  page  £110  (125mm  x  86mm). 

Lineage  £1.00  per  line,  minimum  5  lines  @  £5.00. 


Miscellaneous 


LEADING  WEST-GERMAN 
PHARMACEUTICAL  WHOLESALER 

with  international  distribution  wishes  to  expand  his  sup- 
plies from  England  within  the  rules  of  free  circulation  of 
goods  in  between  the  EC  countries. 

We  therefore  invite  PHARMACEUTICAL  WHOLESALERS, 
CLINICS  and  OTHER  FIRMS  being  in  a  position  to  handle 
interesting  amounts  of  ethicals,  generics,  diagnostic  and 
medical  agents  available  on  the  English  and/or  Irish 
market  to  contact  us. 

Transportation  arranged — Payment  by  irrevocable  letter 
of  credit. 

Box  No.  2479 

We  assure  confidential  treatment  of  your  contact. 


Wanted 


ROBIN  WHEELER  ANTIQUES  are  the 

specialists  in  the  purchase  of  PHAR- 
MACEUTICAL ANTIQUES.  Conse- 
quently we  can  offer  the  highest 
current  market  values  for  shop 
rounds,  all  decorative  ceramic  or 
glass  jars,  pill  machines,  powder 
folders,  scales,  balances,  cabinets, 
drug  runs  and  complete  shop 
interiors.  Inspection  and  removal 
anywhere  in  U.K.  Kindly  contact 
Robin  Wheeler  Antiques,  Parklands, 
Park  Road,  Ashtead,  Surrey.  Tele- 
phone: Ashtead  72319. 


HARO  B.  V.,  Arnhemseweg  57,  Apel- 
doorn-Holland.  Telexnr.  49676  is  very 
interested  in  importing  large  quan- 
tities of  cosmetic  products,  only  well 
known  marks  in  Europe. 


A.&H.  OTTER  LTD. 

(established  1920) 

Largest  cash  stock  buyers  In  the 
trade  for  manufacturers'  clearing 
lines,  and  retailers'  stocks. 

8  Northburgh  Street,  London 
EC1V  0B A.  Tel:  01-253  1184/5. 
Telegrams:    "Salvall",  London, 


CLASSIFIED 
ADVERTISEMENTS 

Situations  Vacant? 
Hospital  Appointments? 
Trade  Services? 
Business  Opportunities? 
Wanted? 
For  Sale? 

A  classified  advertisement 
in  Chemist  &  Druggist  gets 
results. 

Put  it  to  the  test  by  posting 
us  your  next  ad.  or  by  tele- 
phoning us  on:  01-353  3212. 


FASHION  JEWELLERY 
Jodez  (Manchester)  Ltd 

34  Shudehill,  Manchester  M4  1EY 

Tel:  601-832  6564 

Largest  and  most  exclusive 
range  of  direct  and  imported 
Continental  Jewellery,  Necklets, 
Pendants,  Dress  Rings.  Ear 
rings,  Brooches,  Bracelets,  Hair 
Ornaments. 

Suppliers  to  Chemists  over  20 
years. 

Sample  parcels  available. 


For  Sale 


ONE-SIZE  TIGHTS  from  £1.70  doz. 
plus  VAT.  Mln.  order  6  doz.  overall. 
CWO.  Carriage  free.  Full  range  Price 
List.  Edward  Kaye  Ltd.,  S  South 
Place.  London  EC2 


Agents 


URGENT 

SOLE 
DISTRIBUTOR 

REQUIRED 

We  are  a  well  known  company  in 
our  field  and  urgently  require  a 
UK  Sole  Distributor  for  our 
nationally  advertised  and  estab- 
lished range  of  household  insec- 
ticides and  proprietaries. 

Whilst  we  are  seeking  a  suit- 
able long-term  agreement,  par- 
ticular attention  will  be  given  to 
interested  parties  offering  the 
facility  of  quick  representation. 
Please  reply  in  confidence  to: 

Box  No.  2482 


New  Consumer  Product 

in  the  Oral  Hygiene  sector 

*  world-wide  patents 
~k  successful  5  million  test  mar- 
ket in  Europe 

We  are  looking  for  a  well  estab- 
lished company  able  to  introduce 
the  product  in  the  appropriate 
trade  channels. 

•k  exclusive  sales  rights  for  the 
U.K. 


possibilities 
markets. 


on    other  world 


Box  No.  2480 


Business 
opportunities 


LONDON  AREA 

SALES/ 
DISTRIBUTION 

TO  RETAIL 
CHEMISTS  AND 
DEPT  STORES 

required  by  well  established 
company  with  excellent 
seasonal  lines.  Sell-in  times 
late  Autumn/Winter/Early 
Spring.  Must  be  active  and 
well  introduced  with  small 
but  effective  sales  force  for 
quality  merchandise. 

Please  send  details  to 
Marketing  Director 
Box  No.  2481 
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Classified  Advertisements 

Appointments 


Chemists 
Representatives 

As  part  of  a  planned  development,  LR/Sanitas  part 
of  the  LRC  International  Group,  is  seeking  three 
Representatives  to  sell  a  range  of  pharmaceutical 
products  to  retail  and  wholesale  chemists. 

The  territories  to  be  covered  are: 

1:  West  and  S.W.  London  and  Western  Home 
Counties 

2:  East,  North  and  N.W.  London  and  Middlesex 
3:   S.E.  London,  Kent  and  Sussex. 

Salary  will  be  linked  to  experience  and  benefits  of  a 
progressive  manufacturing  group  include  company 
car,  incentive  scheme,  allowances  and  non- 
contributory  pension. 

Agency  enquiries  from  other  areas  of  the  country 
will  be  considered. 

Please  apply  with  details  of  background/ 
experience  to: 

Personnel  Manager,  LR/Sanitas,  Sanitas  House, 
Stockwell  Green,  London,  SW9  9JJ.  Tel:  733  7911 

 LR/Sanitas  


NATIONAL  HEALTH  SERVICE 
PRESCRIPTION  PRICING  AUTHORITY 

Assistant  Administrator 


Applications  are  invited  for  the  appointment  of  Assistant  Administrator 
at  No.  12  Division  in  West  Bromwich  (Landchard  House,  Victoria 
Street). 

The  salary  will  be  £4,008  per  annum  rising  by  five  annual  increments 
to  a  maximum  of  £4,983  per  annum  (plus  current  supplements 
amounting  to  £520  per  annum). 

The  appointment  will  be  subject  to  the  provisions  of  the  National 
Health  Service  (Superannuation)  Regulations  and  Whitley  Councils  for 
the  Health  Services  Conditions  of  Service. 

Assistance  towards  removal  expenses  will  be  provided  in  accordance 
with  Whitley  Council  Agreements  for  persons  already  in  Health 
Service  employment. 

The  person  appointed  will  be  required  to  assist  the  Administrator  who 
is  responsible  for  the  efficient  operation  of  the  Division;  the  duties 
entail,  amongst  other  things,  resolving  the  many  problems  arising  from 
the  pricing  of  National  Health  Service  prescriptions  and  assisting  with 
the  recruiting,  training  and  management  of  a  large  staff.  The  post 
requires  management  and  administrative  experience.  Pharmaceutical 
knowledge  and  experience  is  advantageous. 

Applications,  stating  age,  qualifications,  experience  and  particulars  of 
present  appointment,  together  with  the  names  and  addresses  of  two 
persons  to  whom  reference  may  be  made,  should  reach  the  under- 
signed not  later  than  Friday  8th  July  1977. 

The  Secretary, 

Prescription  Pricing  Authority, 
Bridge  House, 
152  Pilgrim  Street, 
Newcastle  upon  Tyne 
NE1  6SN. 


Please  Address  Box  No.  replies  to: 

Box  No  Chemist  and  Druggist 

25  New  Street  Square,  London  EC4A  3JA 


EXPORT  OFFICE  MANAGER 

required  by  small  Pharmaceutical  Co.  in  N.W. 
London  (due  to  retirement).  Must  be  conversant 
with  all  aspects  of  the  trade  including  bank 
documentation. 

Preferred  age:  40  or  over. 

Good  salary  and  commission. 

Write  in  full  confidence  giving  complete  details 
of  career  to  Box  No:  2478. 


STORES  AND 

MATERIAL 

MANAGEMENT 


Based  at  Newhouse,  near  Motherwell, 
Organon  Laboratories  Ltd  are  part  of  a  major 
international  pharmaceutical  organisation. 

A  pharmaceutical  environment  creates 
special  problems  at  all  stages  of  manufacture 
— not  least  in  the  warehousing  and  despatch 
functions — so  management  of  these  vital 
roles  becomes  a  stimulating  and  highly 
responsible  job,  reporting  directly  to  the 
factory  manager. 

We  need  a  person  with  broad  related  experi- 
ence to  co-ordinate  the  activities  of  all  stores 
sections,  including  despatch.  The  recent  re- 
organisation of  the  function  will  provide 
scope  for  the  establishment  of  new  systems 
and  applicants  should  have  the  depth  of  the 
practical  knowledge  to  implement  these 
effectively. 

Previous  experience  in  the  pharmaceutical 
industry  would  be  useful,  with  a  management 
background  being  an  essential  qualification. 
The  seniority  of  this  position  is  reflected  in 
an  attractive  salary  and  first  class  conditions 
of  employment. 

Please  write  with  full  C.V.  to  Mr  R.  Pollock, 
Personnel  Manager,  Organon  Laboratories 
Ltd,  Newhouse,  Motherwell. 


Shopfitting 


SHOP   INTERIOR   FITTINGS  and 
SHOP  FRONTS  for  CHEMISTS 

Wide  choice  of  modern  equipment 

at  attractive  prices 
Free  advisory  and  planning  service 
Phone  without  obligation 
061-445  3506,  H.  A.  Peyser 
20  Fairfax  Avenue,  Didsbury 
Manchester  M20  0AJ 


CHROMIUM,  CRYSTAL  DISPLAY 
COUNTERS,  ISLAND  DISPLAY  UNITS, 
SHOWCASES,  WINDOW  FITTINGS, 
COMPLETE     SHELVING  SYSTEMS 

with  or  without  canopy  lighting. 
Prompt  delivery  direct  from  the 
makers.  See  our  showroom  or  invite 
us  to  call  without  obligation  for  in- 
stant quote.  THIRSK  SHOPFITTINGS, 
741-743  Garratt  Lane,  London  SW17 
0DP.  Tel.:  01-946  2291   (4  lines). 
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DUCHESS 

for  Smart  Professional  Wear 

Duchess  have  been  making  professional  wear  for  more 
than  40  years.  Our  secret  is  in  classic  designs,  excellent 
cut  and  finish,  super  quality. 

All  styles  at  one  price  Only  £8.95  (inc.  VAT)  plus  45p  per 
garment  for  packing  &  postage. 

Write  or  phone  Redhill  66410. 


SUSAN  (Style  X10) 
Perfect  for  your  Busy  Day. 
Princess  style  with  pen  breast 
pocket  and  two  side 
pockets.  Back  zip  opening. 
A  pretty  belt,  buttons  at 
the  back.  Made  from  our 
special  luxury  easy  care 
fabric-KOOLTRON. 
Colours:  White,  Navy, 
Lt.  Blue.  Sizes:  (10-24)-or 


Duchess 


DUCHESS  UNIFORMS 

P.O.  Box  2,  Redhill,  Surrey 
RH1  1RJ.  Tel:  Redhill  69064 


hip  sizes:  34-48. 

MARC  (Style  X  13) 
The  Classic  Zip  Jacket. 
Well  cut  and  comfortable. 
Has  a  top  pen  pocket  and 
two  side  pockets.  This  jacket 
is  made  from  hard  wearing 
white  KOOLTRON  Polyester/ 
Cotton  fabric.  Sizes:  34-46. 


To:  DUCHESS  UNIFORMS,  P.O.  BOX  2,  REDHILL,  SURREY  RH1 1RJ. 
Please  send  colour  brochure  to:- 


NAME 


1 
I 

u 


ADDRESS 


I 
I 
I 
I 
-I 


These  super  ranges  of  colour  co-ordinated  fashion  accessories 
make  perfect  fast  moving  summer  gift  lines.  Will  produce  extra 
turnover  at  exceptional  profit  to  you. 

1A  STATION  ROAD,  HAMPTON  WICK,  KINGSTON  UPON  THAMES,  SURREY  KT1  4HG.     01-977  2151 
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Our  best  products 
are  shelved 

. . .  but  you  can  reach  for  them  with 
confidence.  Evans,a  name  known 
worldwide  by  pharmacists,  doctors  and 
veterinary  surgeons,  manufacturers  of 
galenicals,  standard  drugs, 
pharmaceutical  specialities,  fine 
chemicals  and  biologicals.  Over  1000 
products  to  meet  your  requirements 
with  reliability. 

Reach  for  the  name  . . . 

EVANS  MEDICAL  LTD. 
SPEKE,LIVERPOOL  L24  9JD 
Tel.  051-486 1881  Telex  628668 


Evans 


